GIRISH 
E- mail        :  girish.108130@2freemail.com 
CAREER OBJECTVE:  A successful career at Managerial cadre in a professionally managed organization, where I can contribute my skills and experience, having acquired an extensive experience in the filed of Sales & Marketing, my objective is to accomplish a challenge in achieving organizational objective.
EXPERIENCE:    Sales & Marketing professional with 17 years of rich experience in FMCG & Non FMCG products, Channel Management, Consumer & Trade marketing, Brand Management, Retail & Rural Marketing. Thrive on continuous change, innovation and growth. Currently working in Dubai with one of the Trading & Distribution Company as a DIVISIONAL MANAGER.
SKILLS & STRENGTHS:  Self starter, Problem solver, motivated to succeed along with excellent communication and interpersonal skills, Computer Skills (Microsoft Office Applications).Driven & Focused, Skill to develop new market segment, plan and execute sales campaigns, trade Promotions able to motivate and lead a team to extract best out of them, and able to work under pressure to meet Company’s sales targets and plans.
AREAS OF EXPERTISE: Relation ship Building, cost Saving Initiatives, Customer service, Liaison skills, Research & Analysis, Team Building, Territory Expansion, Sales Presentation, Accounts Growth, Sales Forecasting, Negotiation Closing ,Leader ship.

AcadEmic Qualifications:

Master Degree in Public Administration, Diploma in Business Management and MS Office Applications.
CAREER PROFILE
Nov 2007 – Till date:
      Presently working as a DIVISIONAL MANAGER for one of the   FMCG Trading & Distribution Company in Dubai. (The product ranges are Food, Non Food, OTC, Health, Beauty and personal hygiene range etc.)      Responsible for  Formulating the Business, Budget and other related Sales & Marketing Plans  with the  coordination  Principals and suppliers, delivering the P&L, Management of the Working Capital , Management of sales Team, Achievement of Critical Objectives of the Division, etc..Rest all other activities are same as below (Ref: Rastilari General Trading Co LLC). Reporting to the VICE PRESIDENT and GROUP CHAIRMAN.
SALES and MARKETING MANAGER     (Division Head)                                                  June 2004 – Sep2007  
RASTILARI GENERAL TRADING CO L.L.C –DUBAI.UAE
One f the FMCG (Confectionery, Snacks and Foods) Trading & Distribution Company in Dubai and the Responsibilities was Handling of Principals, Delegates and suppliers. Selection of product Imports & finalizations, Brand Management, cost Negotiations with suppliers, Brand Building, liaising with advertising/media agencies, Ensure effective and profitable investment of the allocated A & P budget, formulation of marketing strategies and Trade promotions, implementation and analysis of marketing plans for the Local Markets, supervision of Market coverage, distribution and visibility, supervision of Local channel Credit Sales, Sales Teams,  Van Sales, Re-export Sales,  Duty free sales , fuel stations , Arranging and coordinating the Delivery schedules of Local Deliveries on Daily basis  etc … Launching assignments, Recruitment and Training, Attending  Domestic and international Trade Exhibitions for product sourcing , attending other regular office administration and Marketing related  works. 

Area Sales Manager 
RAK GLASS LLC (presently known ARC INTERNATIONAL MIDDLE EAST L.L.C).   DUBAI. UAE 
World Leading Manufacturer of TABLE WARES                              Apr2003 - May2004
Responsibilities were include the Business Development of the entire UAE Territory, Handle channel Key Accounts, Group Central Purchases, Corporate/Institutional Accounts and Re-exports also to Manage the sales team of Retail, wholesale  and other office operations, monitor & gauge the performances of the team members,  Achieving strategic goals, Implementation of efficient systems, Man  management, Relation ship building -  both Internal & external, Businesses reviews & analysis, forecasting,  general office administration, Business Reviews and Leadership.
Sr. SALES EXECUTIVE                             
AL SAMIM GENERAL TRADING L.L.C. DUBAI.UAE                       Jan1996 – Feb2003
Leading Distributors of TABLE WARES, Manufacturer and Traders.                                                                              
Responsible for the sales of key accounts in the allotted territory, Frontline sales & product approvals, Listing and display fee negotiations. Supervision of merchandising, preparation of quotations, handling Re-export customers and follow up of orders. Coordinate with warehouse and delivery department. Preparation of sales forecast, budgets, sales promotion plans and periodic sales reviews. Solving issues relating to product and customers within minimal time frame. Maintain & enhance relationship with corporate and local (Confectionery & Food) customers. To provide competitors activity & markets feed back analysis from time to time. Recovery of outstanding payments & collections. 
SALES EXECUTIVE    
LA-OPALA GLASS LIMITED.Bombay, INDIA.                           Nov1994 - Jan1996
Leading Manufacturer of TABLE WARES 
Responsible for the development of sales including local markets and corporate markets in Bombay & Thane districts. Supervision of distributors and stockiest and their sales activities. Maintain the purchases and payment records of distributors and stockists.  Coordination with the factory and head office for the availability of stocks. To Organize & impart product training to sales force of distributors and stockists to develop their knowledge skills, to conduct market surveys to find out the potential clients. Preparation of sales forecast, annual budgets and promotions. Reviews of sales reports on quarterly basis. Participation of all major exhibitions.                                                                                                                                                                                                                                                               

TRADE MARKETING OFFICER.                    

MILTON PLASTICS LIMITED.Bombay.INDIA.                           June1993- Nov1994                                                                                                                                     
Responsible for the development of new and existing clients, Supervision of sales officer’s activities on day-to-day basis. Organizing meetings with sales officers for new launches and other sales activities. Coordinating with the distributors for the smooth deliveries. Reporting of distributors and stockiest requirements and performance to the head office. Preparation of sales summary’s on quarterly basis and annual budget for promotions and advertisings. Later on transferred to FUNNY BUNNY child-care division for launching assignments.
SALES SUPERVISOR (Bombay Region)  
RUCHI FOOD PRODUCTS LIMITED.                                 Apr1991 – June 1993
Shyam Group of companies Madras. INDIA.)                                                                                                                                          
Joined as sales representative in their office automation division and was later shifted to Ruchi food products as a 

SALES SUPERVISOR for launching assignments. Responsibilities include product launches & meetings, over all supervision of sales force, appointment of distributors and stockist in accordance with market potential. Recruitment of sales force, Sales fore casting, Business reviews, Market feed back analysis & competitor activities.

SOFTRONIX SERVICES (I) PVT.LTD.                             Oct 1989- March 1991                  

Bombay, INDIA.   
Worked as OFFICE ASSISTANT, COUNTER SALES person and DATA ENTRY OPERATER.
                                                                         PERSONAL DETAILS:
Date of birth               
:  
4th May 1968
Nationality
                      :
Indian

Marital status                
:   
Married and having two children’s
Driving License               
:  
UAE driving license

Languages known         
:  
English, Hindi, Malayalam, Tamil

Visa status                 
:  
Employment (N.O.C / Transfer AVAILABLE)
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