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COMPETENT MARKETING PROFESSIONAL
Seek to adopt challenges at a workplace where I could visualize myself operating at a suitable level, while utilizing my core competencies maximally & to synergize these with the objectives of the organization to strike a perfect balance between employer’s expectations & personal job satisfaction through performance-based-growth. 


SKILLS & PROFICIENCIES

· Sincere and diligent Marketing professional with 2 Year of experience in Sales & Business Development, currently spearheading efforts with SUCO Enterprises Trading L.L.C As Business Development Executive, all set to carve a niche in the field of Marketing, in both national & international environment.

· A decisive leader with excellent ability to coordinate with different people at one time under difficult situations and the ability to bring out the best in others while creating a healthy and friendly work environment, thus enhancing operational efficiency. 

· Self-driven, self- starter & self-confident, with a can-do attitude, I think on my feet, look at challenges as opportunities, extremely productive in high stress environment. 

· Conceptually strong, with an analytical bent of mind, & a unique and systematic approach to work with an eye for details. Alert, vibrant, and hard working, with a high degree of flexibility, vision, ingenuity, steadfastness and optimism and the ability to handle multiple tasks and thrive in a challenging, fast-paced environment, while remaining focused and pragmatic.

· Multilingual with proficiency in English, Hindi, and Marathi with extraordinary interpersonal communication skills, verbal as well as written coupled with exceptional presentation skills with the ability to perform above expectations.



TECHNICAL PROFICIENCY

· Applications                 :  MS Office, Dac-Easy Accounting 


PROFESSIONAL EXPOSURE

SUCO ENTERPRISES TRADING L.L.C

                                                                                                                                     April ’09-Till Date

Business Development Executive  

Key Accountabilities

· Currently in the field of Business Development and Sales & handled multiple roles in Business Development for the Corporates in Dubai. 

· Plan & conceptualize various strategies to achieve business goals, aimed towards the growth in business volumes as well as profitability 
· The responsibility of Marketing and developing the market for the corporate segments & Mapping up of accounts. 

· Was responsible for accounts mapping, Acquisition of new clients.

· Retail & Wholesales Sales of Microsoft, Adobe, Sage, & Symantec Products.

· Sale of all type of Software, Office Stationery and Provide with Total IT solution to the corporate customer in U.A.E.                                          

· Also wide, range of Educational Software.
Key Accomplishments

· Joined at the Initial stage of the company developed the whole team of Key Accounts.

· Mapped the accounts and made the company and product visible to clients in Dubai.



PROFESSIONAL EXPOSURE

ICICI Lombard GIC LTD                                                                                                           April 08-April 09

Unit Sales Manager

Key Accountabilities

· In the field of Business Development and Sales & handled multiple roles in Business Development for the Corporates in Mumbai. 

· Plan & conceptualize various strategies to achieve business goals, aimed towards the growth in business volumes as well as profitability 
· Was given the responsibility of Marketing and developing the market for the corporate segments & Mapping up of accounts. Carried out pre- sales client interaction to gauge client requirements & transform the same into their requirements.

· Was responsible for accounts mapping, Acquisition of new clients & retention of existing clients.

· Conceptualized and formulated Strategies/ Customer Communication Programs (Lets Meet) to create brand awareness and thus capture optimum market share.
· Identify, appoint, and optimally utilize network to enhance business development while working closely with the sales channel to ensure target achievements.

· Direct Sales of Motor & health insurance. Handling Team of 10 Sales Offices and Generating Business.
Key Accomplishments

· Ranked 5th in the strike force mission regarding sales tgt achievements held every year across all circles.

· Successfully won major orders during management of sales activities

· Have successfully trained all execs working for the same company. 



EDUCATIONAL & PROFESSIONAL HIGHLIGHTS

MBA (Marketing) 2008

AIMS Business School, Pune

Aggregate Percentage: 62.20%

B.COM (Accountancy) 2006

Mumbai University

Aggregate Percentage: 67.57%

HSC (Commerce) 2003

Maharashtra Board

Aggregate Percentage: 65.17%

SSC 2001

Maharashtra Board

Aggregate Percentage: 70.00%



PROJECT UNDERTAKEN

A. Summer Internship Projects

a) Name of the Organization: Vodafone Essar Cellular Ltd 

            Project Title: Study on Customers Services and Expectation of Vodafone Customer in Pune.
Synopsis:    Developing Sales strategies, strategies for brand development and conducting market research for all Pre-Paid & Post-Paid Costumer of Vodafone in Pune.




Date of Birth: 09 Jan 1986
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