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Positions in Sales & Marketing / Business Development / Business Planning with leading company 

Career Abridgment

Pharma Sales with over 9 years + of experience in Business Development, Sales & Marketing and Dealer Management. Currently working with RANBAXY LABORATORIES LTD, as URO EXECUTIVE. Proven abilities in devising strategies to augment business develop alliances and manage products for business excellence. Expertise in achieving revenue and business growth objectives in highly competitive environments. Proficient in formulating all round development strategies, with accountability for profitability; forecasting and preparing plans for new revenue generation and business stream. Excellent interpersonal, communication and organizational skills with proven abilities leading motivated teams towards achieving organisational goals. Well conversant with commercial aspects of business.

Key Result Areas

Sales and Marketing: Supervising sales and marketing operations for achieving increased growth & top-line profitability. Devising marketing budgets and preparing sales forecast plans. Driving marketing initiatives to achieve business goals & managing the frontline sales team to achieve them. Providing guidance and support to the front-line team through goal setting & reviewing measures. Generate MIS & Analytical Reports for tracking performance. 

Business Planning: Preparation of Annual Business Plans after due consideration of maximising contribution, plant production constraints, market dynamics and spectrum of competitor activities.

Business Development: Devising business development strategies to build customer preference & augment marketing evolution. Mapping business potential & identifying profitable markets for the company’s products. Developing relationships with key decision makers in target organisations for business development. Performing competitor analysis by keeping abreast of market trends to achieve market share metrics. 

Channel Management: Identifying and networking with financially strong and reliable dealers, resulting in deeper and wider market penetration. Evaluating performance & monitoring distributor sales and marketing activities. 

Client Relationship Management: Identifying and networking with prospective clients, generating business from the existing accounts and achieving profitability and increasing sales growth. Building and maintaining healthy business relations with corporate clients. Ensuring customer satisfaction by achieving delivery & service norms. 

Professional Experience

Ranbaxy Laboratories Ltd.







Since Nov’10
Growth Path:

Uro Executive Equivalent to Area Manager



   
Nov 2009 – Till date

( Urology Division ), Lucknow

Accountabilites:

· Executing functions towards institutional selling of the company’s products.

· Manage  a sales of 10 lacs in my respective region.

· Handling sales of UROLOGY products such as CONTIFLO ICON, CONTIFLO D, FLOTRAL and NOCULI

· Metting UROLOGISTS, NEPHROLOGISTS, GYNECOLOGISTS, PHYSICIANS and SURGEONS

· Conducting CME’S, CAMPS, Get-To-Gether.

· Communicating with clients (doctors) regarding recent research innovation in the field as well as their potential applications to their respective area of work.

Dr Reddy’s Laboratories Ltd.







Aug’06-Nov’09
Growth Path:
Scientific Business Officer (Futura -Urology Division), Lucknow


Aug’06 - Till date

Accountabilities:

· Conducting CME’S, CAMPS, Get-To-Gether.

· Managing customer relationship management activities and maintaining a sales of approximately Rs. 6 lakhs .

· Attending SGPGI, Urology Department KGMC, Urology department to all the renowned doctors of the territory who were urologist and nephrologists.

· Communicating with clients (doctors) regarding recent research innovation in the field as well as their potential applications to their respective area of work.

Highlights:
· Mapped new market & generated revenue for the major institutions like AFMSD, COMMAND, HAL, CGHS, SAHARA APPOLO, as such.
· Products Handled - ALFOO (alfuzocin); Dutalfa (dutasteride + alfuzocin) 
· Got letter of Appreciation for the highest sales of Alfoo in India by our Vice President
NMC Trading LLC, Dubai 







Apr’06- Jul’06 

Medical Representative 

Accountabilities:

· Managing the sales across Europian Hospital, Emirates Medical Centre, Emirates Hospital, Al Rafa Clinic and Sallahuddin Clinic, Irani Hospital and NMC hospital.

· Maintaining sales of approximately 3 lakhs Dhms on monthly basis. 
Highlights:

· Increased sales from 2 lac Dhs to 3 lac Dhs  
Cipla Limited, Lucknow, UP, India






May'02 - Apr’06 

Marketing Executive in Respiratory Division

Accountabilities:
· Executing functions towards institutional selling of the company’s products.
· Interacting with clients (Doctors) as well as building a good rapport with them.  

· Undertaking retail market surveys as well as handling the stockiest functions.
· Identifying potential customers through rigorous market surveys.
Highlights:
· Efficiently grew annual sales revenue from Rs 15, 00, 000/- to Rs 19, 00,000/-p.a by giving a surplus of 4, 00,000/- and bagged the award as the Best Medical Representative of the year. 
· Handled asthma products such as Asthalin, Aerocort, Foracort, Rotahaler & Seroflo 
· Received letter of appreciation for the highest sales of Foracort across division by our MD.
One Year Diploma in System Management from NIIT, Lucknow
Medical Transcription Course from Transcribe InfoTech Pvt Ltd., Lucknow
Graduation from Lucknow University , in 2002.
Pursuing MBA from IGNOU in HR and INTERNATIONAL MARKETING
IT Skills: MS Office, MS Word and PowerPoint
Personal Dossier

Date of Birth:

20th July 1980

Linguistic Abilities:
English, Hindi .
Nationality:

Indian.
Marital Status:

Married
Dependants:

Parents, wife, daughter and brother
