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OBJECTIVE
Aspiring towards assignments in an organization,that will utilize my skills and experience in sales/Marketing /customer care/ channel development.

PROFESSIONAL  ABRIDGEMENT
· Currently working as Medical representative with  Xenith LLC ( U.A.E) since Feb 2011.
· 20   years of  extensive  and fruitful  experience with  Sanofi-Aventis(India) in Sales,marketing,Channel,CRM, Retail management.
· Expertise in market plan execution, pre-sales efforts, competitor and market analyses  and targeted marketing.
· Excellent performer with a proven track record of increasing  business, and creating a team work environment to enhance productivity.
· A skilled communicator exceptional presentation skills and abilities in forging business partnerships and beneficial relationship with key opinion leaders in the industry.
 Skills & Specializations
Worked across all major therapy areas like:
· Diabetology

· Cardiology

· Internal medicine

· Neuropsychiatry 
· Vaccines

· Quick decision making ability 

· Fluency in English

· Strong relationship building skills

· Positive attitude and ability to motivate peers and fast adapt to change
Sales & Marketing

· Managing sales and marketing operations and accountable for growth along with corporate objectives 
· Defining and implementing strategies for various customers for business returns, lunching new products and increasing the share of  existing products
· Reviewing and interpreting the competition and marketing information to fine tune the strategies and strengthen  the market share .

Career Competencies Acquired
· Business development
· Sales and Marketing
· Relation Ship Management ( CRM)
· Market Intelligence

· Team development

· Innovative Marketing strategies
Acheivements
Proven track record of sales achievement on year to year basis Acknowledged with  5 overseas trips(Singapore,Malaysia,Thailand) for sales and execution Recipient of most of the sales awards and campaigns.

Responsibilties
· Meeting doctors and promoting products to generate prescriptions 

· To meet distributors and motivate them for primary orders for availability of products

· To meet retailers and ensure product availability to honor the  prescriptions 

·  To implement customer wise strategies 

· To conduct CME programs (continues medical education) to upgrade doctors knowledge levels 

Education details
· Bachelor of Science (BSc.) From Kakatiya University ,Andhrapradesh.India in year 1984.
