Gulfjobseeker.com CV No: 791082
Mobile +971505905010  cvdatabase[@]gulfjobseeker.com
To contact this candidate use this link

http://www.gulfjobseeker.com/feedback/contactjs.php 


	


Seeking a managerial assignment in Marketing/ Sales/ Business Development
Dynamic and highly committed professional offering a successful career in Marketing/ Sales/ Business Development spanning 3 years. Possess pleasant personality, sound marketing knowledge, excellent communication, interpersonal and people management skills. Strengths include: 

Decision Making ~ Quick Problem Solving ~ Coordination ~ Prioritizing Duties ~ Goal Oriented 
Experience Highlights

United Business Institute, JARO Education (Future Group), Banjara Hills, Hyderabad
Senior Counseling Officer-Education Department. (Duration:  Jun 2010 -till date)
· Achieving and exceeding the sales target of self and team on a continuous basis.

· Guiding and managing and motivating the Team for effective sales.

· Handling the most complex candidate's complaints or enquiries.

· Provide process training to new Team Members to facilitate their levels of performance.
· Took over the charge of the centre and also made marketing Strategies.

· Coordinate with the training coordinator regarding training related activities.

· Reporting to the Regional Manager.

· Maintained Prospectus Issued register.

· Meet the Monthly and Quarterly Targets.

· Cold calling and prospecting over the phone.

· Generating appointments for the same.

· Meeting and presenting and counseling the candidates.
· Giving presentations at various Corporate Offices for the same. 

· Relationship management.
ICICI Prudential Life Insurance company ltd, SD Road, Secuderabad 

Financial Consultant (Duration: May 2008 – Jun 2010)

· Responsible for selling the retail insurance and health insurance products of the organization.

· Generate new business via out marketing calls, by following assigned daily visit plan to cover certain areas and companies.

· Maintain relationship with companies for generating new business by getting customers accounts. 

· Follow up of all the customers/ cliental requirements.

· Maintain high level of customer satisfaction through product knowledge and documentation knowledge for ensuring quality in service delivery.

· Keep up to date with market and competitor’s activities.

· Perform any other responsibilities entrusted by sales unit from time to time
Education

· MBA from Shadan Institute of Management Studies, Osmania University
· B.Sc from Aurora’s Degree College, Osmania University. 
Trainings

· Attended training on Customer handling in Management Training Program in ICICI Pru Life.
· Attended training on Leadership and entrepreneurship in Management Development Program in Jaro Education held at Lonavala (Mumbai) and Pune.
IT Skill

· Competent in: MS Office, C, C++, HTML, Oracle, MS-DOS, Win (2000, XP, VISTA)
Personal Details
· Date of Birth: 24th October 1984
· Languages known: English, Urdu, Hindi & Telugu

· Achievements: 

· Participated in Group Presentation in Jaro Education and awarded the 1st Prize.
· Awarded as the 3rd best Health Insurance agent for the two consecutive months in ICICI in South India.

· Awarded as the Star of Aurora in B.Sc 3rd Year for the best performance in academics.       

· Participated in the Inter college Cricket competitions and ranked as the winning team.

