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Rajneesh  (M.B.A.)
Sales & Marketing Professional



	Profile Summary
	Rajneesh.147571@2freemail.com 


	MBA qualified marketing professional with 5 years work experience demonstrating expertise in managing sales, promotions, liaising with suppliers, gathering market data and customer information including implementation of ATL & BTL marketing plans. Possess ability to reduce cost and increase return on investment in a company and be able to search innovative, profitable solutions and leveraging strategies to achieve superior results. Presently seeking for more challenging work in marketing industry that will utilize skills and experience. Can join new assignments immediately. 
STRENGTHS

	· Client Relationship Management Skill
	· Expertise in Sales & Marketing

	· MBA in Marketing
	· Strong Customer Service Orientation 

	· Excellent Communication
	· Adaptable to New Concepts & Challenges

	· Commitment to Service Excellence
	· Highly-motivated – Dynamic - Dedicated 


	Education
	

	Post Graduate Diploma in Management, Marketing

Chetana’s Institute of Management & Research, India

	2012

	Bachelor of Business Administration
Dr. Dy. Patil ACS College Pimpri, India
	2009


	Work Experience
	


	Marketing Assistant,  Jaiswal Agro Industries Pvt. Ltd., India

	Jun 2009-  Jul 2010

	Sr. Sales Executive,  Amul, India


	Jul 2006 – Aug 2009

	Sales Executive, Amrit Feeds Ltd., India
	Jun 2005 – Jun 2006


	Achievements
	

	· Displayed ability to reduce the cost and increase return on investment for the company

· Successfully managed team and trained them to achieve the organizational growth.

· Recommend various strategies for implementation which can help company to evaluate and improve current sale and product penetration market.
· Remarkably represented the school at Akhil Bhartiya Level in athletics. 


	Areas of Expertise
	

	Sales & Marketing Management
· Provide strategic and systematic approach on sales and marketing.

·  Skilled in aggressive sales and marketing management, client relations, business development, customer service and sales operations.

·  Maintain an advanced knowledge of all product lines, policies/ procedures and support services of the company. 
· Handle product management, create awareness and heighten brand image in target market.

·  Manage responsibilities related to effective business planning, implementation, supervision and considering corrective actions to stay ahead of competitive markets.

·  Work with the team in identifying optional product quality that will appeal to consumers.


	
Rajneesh Singh




	Proven Job Role
	

	Marketing Assistant - Jaiswal Agro Industries Pvt. Ltd
· In charge in liasing with the suppliers to be able to verify the progress of existing orders.
· Informing client as well as co workers about forthcoming product developments and be able to discussing special promotions.
· Acting as contact between the company’s existing and potential markets.
· Actively attending team meetings and partaking best practice with the Sales Executive.

· Coordinating sales as well as business initiatives and integrate sales processes of the company in the allocated territory.

· Work closely with product and services marketing including channel feedback on product features, functions, trends, program needs, customer outreach programs as well as events.

· Recommending creative selling techniques based on market and product knowledge. 

	Senior Sales Executive – Amul India
· Effectively managed and prepared daily sales report progress.

· Channelled sales including mini distributor and retailers to be able to know then identify the sales flow of the company.
· Responsible to handle all queries of customers and give them accurate information regarding products or service that the company rendered.

· Informed staff also clients about companies different plans and progression.

· Conducted training to the new staff or recruits assigned in sales department and give them broad knowledge about company’s work process.

	Sales Executive – Amrit Feeds Ltd.
· Coordinated, visited and make an appointment to the retailers on daily basis for new sales orders as well as followed up existing orders.
· Managed the files with regards to sales and order information and be able to input into the computer file for further reference.
· Initiated the collection and to gathered market and relevant customer information.


	Training & Certificates
	

	· Certification course in Computer Fundamentals and MS Office, Pune University, India
· Participated in an event Jagruti (Learning from Mahatman Gandhi today) with the objective to spread awareness about Gandhian Literature.
· Study market penetration of Amul Ice Cream in retail outlet of Mumbai, India


	IT Skills 
	

	Proficient in MS Office Suite, Internet & Email Applications 


	Personal Details
	

	

	Nationality
	:
	Indian

	Date of Birth
	:
	20th August 1988

	Marital Status
	:
	Single

	Visa Status
	:
	Visit Visa

	Languages
	:
	English, Hindi & Marathi


	Reference
	

	Available on request
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