	David
Technical Sales  Manager /  Business Development Manager
UAE Experienced – Achieving Sales Targets
Electrical Engineering & Project Management Qualified
	[image: image1.png]






	


	 
Strengths & Skills


	· 100% Achievement of revenue targets against all accounts.
· Lead nurturing and lead closing
· In-depth knowledge of Industry standards 
	· Analytical , logical and data driven 
· Presentation skills and Stakeholder communication
· Result-driven – Customer-centric – Vibrant Personality



	



Master Degree in Project Management – University of Central Lancashire, UK  

         Sep 2010  to  Nov - 2011

Modules: Project planning & controlling, strategic project management, Risk & value management, Quality management 
Bachelor Degree in Electrical Engineering – Anna University, India                                                            Jun 2004  to  May 2008
Modules: Electrical machines (AC and DC), transmission and distribution system, Switch gear and Control systems, Circuit analysis, Electrical machine design, drives, power electronics, power system
	



Business Development Manager – Key Accounts    Middle East FZE, Dubai, UAE                      Mar 2018 to till date

Production Engineer – Alfanar Electrical Systems, Dubai 



       
              Dec 2012 – Feb 2018
Project Management Trainee – Flexicomms Limited, Preston, Lancashire, UK  

              Dec 2011 – Aug 2012 
Study Break (Preparation for Overseas Education)                                                                                                Apr 2010 – Aug 2010
Short course in Low voltage panels design and production, GJ Switchgear                                                 Oct 2009 – Mar-2010
Engineer Trainee – M & T, Wintek Technology (I), Pvt., Ltd. Nokia SEZ


              Jun 2008 – Sep 2009
	



· Improved 17% revenue increase in assigned key accounts( 12 Accounts ) 

· Expanded the Access control for data center in Etisalat and DEWA ( from POC to Implementation)
· Expanded the IT products in Qatar markets for Off-Shore Data center system through Chanel sales

· Gained 8+ years experience in UAE and UK in Production, Project Management and Client Management.  

· Orchestrated and implemented ISO 9001: 2015; ISO 14001 & OSHA 18001.
	



Management of: 
· Channel Partners
· Key account management 

· Lead nurturing & Conversion.

· Proven sales funnel management.
Manufacturing Process Development and Improvement
· Lead the development of manufacturing processes that are safe, efficient, well documented, and easy to maintain including the generation and maintenance of graphical based work instructions/methods sheets.
	



Business Development Manager
EB Middle East FZE, Dubai, UAE  03/2018 - Present,
Dubai, UAE

· Improved 9% revenue increase in assigned key accounts (12 Accounts) and formulated price & service level strategy and acquired 3 new customers from Competitor.

· Accountable for delivering revenue and volume target for key account channels by focusing on sale drivers (distribution, visibility, pricing, merchandising/promotions) and accountable for forecasting customers demand and where applicable, facilitate joint forecasting with customer-managed 1 Million Dollar in revenue for assigned sales territory.

· Redeﬁned target markets and scope of engagement to dramatically increase the new business success rate & developed new business and distribution points while maintaining existing distributor and key account business.

Production Engineer

Alfanar Electrical Systems    12/2012 - 02/2018,
Dubai, UAE

· Engaged in manufacturing of Low Voltage electrical construction products, EPC solutions, allied engineering services and increased production eﬃciency by 20% by moving used rebuild parts closer to the assemblers.

· Instrumental in Bus-bar Standardization which increased production eﬃciency by 20%. (Reduction from 280 mins to 226 mins leading to annualized savings of 123187 Dirhams/annum).

· Decreased 6% defect rate by applying process capability analysis and creating weekly defect report. Formalize the systems to capture the data for regular analysis using Lean six sigma process.

Project Management Trainee

Flexicomms Limited   12/2011 - 08/2012,
Lancashire, England, UK
· Responsible for developing and managing the budget for critical system projects by providing feasibility reports, presenting multiple options, cost-eﬀective measures, procurements, designs, constructions and closeout documents.

· Experienced in managing project(s) with up to $100K contract value and $50K - $250K annual gross revenue, including planning, directing and supervising all aspects of the project ﬁnancial results, client satisfaction, safety and quality.

Engineer Trainee

M & T, Wintek Technology (I), Pvt., Ltd. Nokia SEZ 06/2008 - 09/2009,
India

· Started career in mobile phone manufacturing plant as testing engineer.

· Responsible for maintenance of system testers, line parameter settings and test cards. Assisted team manager for feasibility study for new gauge systems and defect analysis system.

	



· Certified in Integrated Management System (IMS) by Lloyds UK.
· Trained at Germany for all products.
· Sales acceleration and spearheading.
	



Nationality

:
Indian
Date of Birth
:
8th March 1987
Marital Status
:
Married
Visa Status 
:
Employment
Languages   
:
English, Tamil & Basic Hindi
Driving License
:
UAE Light Vehicle License
Contact Details
:
david-154650@2freemail.com 0505657275

	



Mr. Anup Bhatia, HR Business Management Consultant, ArabianJobSeeker.com 

+971504753686 feedback@arabianjobseeker.com 

Profile Synopsis 





Self-motivated and multi-talented engineering professional with 10+ years of multi-experience in sales and marketing, manufacturing, business development and project management, including full proﬁt/loss responsibility. Delivered signiﬁcant contributions in industrial and technical products sales (B2B & B2G) by increasing the market share and revenue growth in the assigned area. Skilled in strategic and business planning, staﬀ motivation, coaching and managing international teams. Experienced in analyzing systems, designing sales and marketing campaigns with collaboration team, development of long-term business partnership and contract negotiation with 3rd  parties.





In the Low voltage Area, I have demonstrated strong knowledge on PLC, MCC, VFD, Soft starters, Switchgears and Accessories, Networking, & communication systems, Sensors and Software.





Worked with Wide range of nationalities from Nigeria, UK, German, Philippines, China and Arabs. Able to drive the cross-cultural team and deliver the results by understanding the business culture.





Extensively worked for new product development and product localization with ABB, Schneider, Siemens, Rockwell and Weidmuller.





Strategic and Strong Team player with excellent planning, problem solving, Decision making, communication skills and sales skills. Proven capability in customer managing skills, both internal and external.





Aspiring to contribute and excel in a challenging work environment where my capability and potential can be harnessed to enhance value and growth.


 





Educational Qualification
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