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Khaja 
Email     : khaja.157761@2freemail.com 


             Visa status: Visit Visa
Applying for the post of – Sr. Sales  Executive.
Career Summary:

A highly resourceful, flexible, enthusiastic and innovative individual who possess a considerable amount of knowledge in Sales and Marketing field. Keen to find a challenging  position  in  the  organization  and  to  boost  the  position  of an  organization. It would enable me  enhance  and  grow  my  career  as  an  individual. 
                                             Having  an  overall  Sales and Marketing  experience  more  than  12  years  in  Telecom  &  FMCG  industry.
Professional Experience:
Worked with K.G.T Group LLC, Dubai as Sales Executive for Whole sale & IR Market.
Duties & Responsibilities:               (Sales Executive – Feb 2013 – Apr 2017)
· Responsible for achieving the Regions Unit & Financial goals for Telecom operators, by effectively managing the Product Portfolio across the Middle East region
· Ensuring accurate forecasting for relevant products; co-owner (with Sales) for the regions forecast
· Evaluating performance against plan at appropriate intervals (e.g., daily, weekly) & instigate corrective actions to keep on track to achieve the set goals
· Providing relevant input to the annual & quarterly planning cycles by set key management 
· Identify Key competitor trends and provide feedback on competitive price: spec; working with the product/pricing/marketing teams to help arrive at appropriate product positioning and messaging
· Responsible for co-developing (localizing) & delivering local sales & relevant training, as well as road map communications to relevant audience’s Keen focus on customer needs
· Ability to build effective virtual teams and drive results through others in a complex cross-functional organization.
· Implementing Regional demand generation programs (Effectively managing & driving Launches, Transitions, and End-of-Life programs)
· Worked with AXIOM TELECOM, a Sales Executive from Nov’2005 to Jan’2013 
Duties & Responsibilities: 
· Maintaining of credit accounts within agreed cut off limits by adhering to company’s Credit Control Policy.
· Aid Sales team for effective Sellout through Differential Marketing Campaigns (ATL)
· Effective In-Store Communication in all Channel Sales (BTL)
· Enhance maximum SKU and Display share in all outlets.
· Supervise and Monitor partner’s marketing activities with NOKIA and Black Berry Brand Identity Guidelines.
· Support and Examine POP Distribution Plan 
· Support in conducting regular CRM activities with Key partners, retailers and Dealers
· Reviewing daily sales performance and market changes with Sales Manager by actively participating in the day-end review with van sales team
· Developing customer relationship through timely, adequate and courteous service and resolving customer complaints.
· Meeting the market demand consistently by follow up, forecasting and producing accurate final orders.
Work Experience in KSA:  
Worked  with  Al Munajem  &  Sons  Co., as  Key  Account  Executive  in  Frozen  food Division, (Riyadh) Nov’2003 to June’2005
Duties & Responsibilities: 
· Closely monitor competitors stock level & promos operated to plan & execute counter strategies by involving Supervisor/ Manager.
· Responsibility of the KAE is to obtain the highest possible levels of distribution.

· Merchandising and displays for the product portfolio handled by me.

·  Have managed the credit control, range selling, merchandising productivity and the targets set by the company.    

· Promoting and Selling branded products in the Market.

· Collecting the payments and participating in all promotions held to achieve the monthly/yearly sales targets in the assigning area.
· To maintain adequate stocks at retail level and at the distributor level.
· To ensure the merchandisers strictly implements the strategy of the company.

· Controlling Inventories, Reporting to the management about stock position and its movement & presenting proposals for fresh orders.

· I will be the responsible for recommending the orders for the customers and instructing to the merchandiser for changes on the shelf in the outlets.
Academic Qualification:
·  Diploma  in  Electrical  &  Electronics  Engineering  - Eluru
· S.S.C  from  Arshiya  Model  High  School – Karimnagar.
Skills:
· Good communication and interpersonal skills.
· Ability to handle the client’s requirements independently, achieve the targets on time

· Maintain cordial relationship with superiors and sub-ordinates.

· Ability to learn things fast and implement them. 
· Self-motivated.
Strengths: 
· Recognizing  & understanding  differences  &  trends 

· Planning  for  business  &  analyses  the  needs  of  the  operation 
· Drive  for  result  through  effective  teamwork 
Personal Information:
Marital Status
              :  Married

Date of Birth

 
  :  05 May 1980
Religion 


  :  Islam

Nationality

              :  Indian

Languages Known

  :  English, Arabic, Urdu, Hindi, Telugu 

License


  :  Valid UAE Driving License
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