



	
	Date of Birth

 02.02.1977 – Indian
Family status

· Eldest and head of family, Married




	Profession :
	Mechanical Engineer

	Objective :
	Seeking a challenging and dynamic progressive career to excel in the chosen field by using Managerial, Sales and Analytical skills in an Abundant growth Oriented company.

	Experience :
	10+ Years

	Education :
	· Bachelor of Engineering in Mechanical from Osmania University, Hyderabad, India, from 1996-2000 with Distinction.
· Diploma in Mechanical Engineering in 1995 with First class.
· 10th class from Central syllabus in 1992 with First class.

	Languages :
	· Can Read, Write & Speak - English, Urdu, Hindi & Telugu.

· Read – Arabic

	Worked in :
	       India – 11/2000 to 06/2006, Kuwait – 07/2006 to till date.

	Computer Literacy :
	· Proficient in Excel, Word, Power point and Internet searching. 

· I do self correspondence with the customers, Stockists and Principal agencies

	Professional Key Skills :
	· Tenders management, Leadership, negotiations, cost control, vendor development, pre-qualification of products and vendors, buying right materials at right price, logistics, market analysis, materials management, procurement, quality, understanding exact requirement and doing research.
· Target Oriented & Never give up attitude.

·  Inclined to work in Challenging & Dynamic position.

·  Pro active, Convince and communicate effectively.
· Self motivated Leadership qualities to lead a team in
       accomplishing the set targets and can adjust in any condition.

	Other :
	Participated in Personal effectiveness, Effective selling Programs conducted by Mercuri Goldmann International. 


Professional Experience :

	Period

07/2006 till 02/2011
…………………………

Organisation

Rezayat Trading Co., - Alireza Group
…………………………

Period

03/2011 till date
…………………………

Organisation

Heavy Engg. Industries & Shipbuilding co. - Trading
Kuwait

…………………………
Position

Sr. Sales Engineer – Trading Operations
	Duties & Responsibilities :

· Participating in Public tenders and supplying Casing, Pipes, pipe fittings, pigging equipment, Plates & casing insulators to JO, KOC, KNPC, MEW, Khafji & some of the leading contractors.

· Performing Purchase Management, Executive-Level Negotiations, Vendor Relationship Management, Cost Reductions /Profitability Improvement, Market Surveys, Planning & Organizing
Tender Management & Just-in-Time Delivery 

· Following up with Principals, Contractors and Suppliers.

· Maintaining good relations with principals and stockists.

· Inspection of Ordered materials & Solving problematic issues in client’s warehouse if any.
· Co-ordinate with user / vendor, inspection and finance department to discuss and finalize the correct technical parameters, inspection requirements and commercial terms to be incorporated in PO.
· Submission of PQ documents for approval in KO & JO.
· Attend to all the Post Order technical queries from the vendors for the effective execution of the Purchase Orders released.
· Liaise with vendors and logistics for the timely delivery of the materials.
· Provide advice and work direction to sales coordinators.
· Follow-up of payments

	Period

12/2003 to 06/2006
…………………………

Organisation

TAFE Ltd., 

Hyderabad, India

…………………………

Position

Territory Sales Manager
	Duties & Responsibilities :

· Managing 4 Districts dealers, Appointing Dealer and Sub dealers.
· Achieving targets through Regular follow up of Dealers, Customers, banks and sales persons.

· Conducting Field activities like Demo & Road shows, Combing, Burst team, Loan Mela and Free Service camp.

· Maintaining good relations between company and dealer financial transactions

· Enhancing sales by introduction of new Sales promotional activities & Nullifying competition strengths.

· Preparation of Dealer activity reports, Funding and submitting sales and Market share in Monthly review meetings.

	Period

11/2000 to 11/2003
…………………………

Organisation

Electronica Ltd.,

Hyderabad, India

…………………………

Position

Sales Engineer
	Duties & Responsibilities :

· Visiting and Prospecting of companies in AP, Chattisgarh & parts of Maharashtra – India. Handling of Machine Tools trading & plastic injection moulding machines.
· Conducting Seminars & Representing Company in exhibitions.
· Understanding the exact requirement of customer and offering best machine suitable to customer's job profile.

· Planning & meticulously executing Tender release, evaluations and Bidding in Company’s favour to eliminate competition.
· Achieving of targets through maintaining Good customer rapport with key persons and effective competition neutralisation.



Personal Interests & Hobbies :-   

· Participating in Group discussions on general topics as well as conducting training programmes on core issues concerning global peace, humanitarian and religion.

· Work indirectly for small charities, Gardening and assisting in household chores.

· Search for issues in wikipedia online.

· Collection of Stamps and Coins.

· Active involvement in personal & career development.
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