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SENIOR BUSINESS DEVELOPMENT MANAGER

A results-driven, senior business development manager with 10 years of experience in the UAE who’s determined to meet the organization objectives seeking a challenging position 
Professional Skills


· Analyzing strategies and positions by the integration of new ventures with companies
· Tracking individual contributors and their accomplishments.

· Locating or proposing potential business deals by contacting potential partners

· Screening potential business deals by analyzing market strategies and potential requirements  
· Examining risks potential and estimating partners' needs and goals
· Closing new business deals, develop and negotiating contracts

· Continuously improving job knowledge by professional publications and personal networks

Work Experience

January 2009 – to Date

AL GROUP OF COMPANIES UAE branch
OIL&GAS

· Manage existing projects 

· Targeting on projects in the Oil & Gas, Power, Petrochemical and Infrastructure sectors.  
· Develop business profile across the MENA region and throughout all company facilities whilst actively promoting the company’s services and products.
· Manage key strategic relationships in the upstream oil & gas business in order to optimize the opportunities
· Monitor individual contributors and their accomplishments

· Foster and develop positive customer relationships to increase business. Assist in the development of project solutions that satisfy those requirements and provide opportunities Screen potential business deals by analyzing market strategies, deal requirements 

· Evaluate options, resolve internal priorities and recommend equity investments.

· Develop negotiation and positions strategies by studying the integration of new ventures
· Examine risks and potentials partner’s needs and goals.

· Negotiate contracts and integrate contract requirements with business operations

· Manage direct communication through face to face meetings, telephone calls and emails
· Establish a thorough understanding of clients marketing objectives including their Return On Investment (ROI) objectives
· Interact with other departments including the account management and technical team when handing over campaigns ensuring in all aspects 
 
Since September 2007                         
                                         PRIME REALTORS FZE, Dubai – UAE
                                                                          Director
                                            Business Development & Investment consultancy 

      •   Planning and developing strategies for long term development

· Conduct market research and analysis to ensure coordination with all members and objectives achievements 

· Take an active role in the business planning cycle and contribute to the continued growth and commercial success of the business

· Manage company profitability & operations pursue the follow-up to ensure profits

· Conduct marketing and advertising campaigns

· Coordinate with all members for smooth operations.

· Structure funds and prepare general frameworks and investment procedures

· Prepare documents such as representation contracts, purchase agreements, closing statements, deeds and leases.
     Maintain records for all business partners.

April 2006 - September 2007

DAMAC HOLDING , Dubai - UAE
Relation manager/ Construction
· Interviewing clients for needs analysis and provide the best professional service and advice.

· Act as a primary contact in negotiations between the company and the clients
· Coordinate property closings with CRM department. 

· Review plans on new constructions with clients, enumerate and recommend available options and features.
· Advise clients on market conditions, prices, mortgages, legal requirements and all related matters
· Evaluate mortgage options to help clients obtain financing at the best prevailing rates and terms.
· Review property listings, trade journals, and relevant literature, and attend conventions and seminars and association meetings in order to develop real estate markets knowledge
· Investigate financial and credit status of clients in order to determine eligibility for finance opportunities
· Develop networks of attorneys, mortgage lenders, and contractors to whom clients may be referred 
· Maintain a large database of multinational customers as well as Russian clients and agents in all CNG republic
   February 2002- March 2006

                                   AL BAB INTERNATIONAL  Dubai - UAE   
                                         Oil &Gas and Construction industry

                                                     Marketing coordinator 

· 
Create and maintain professional internal and external relationships on an on-going basis by liaising and networking with a range of stakeholders including clients, colleagues and suppliers

· 
Demonstrate technical marketing skills and company product and service knowledge

· 
Assist with tenders and submissions for contracts.
· 
Organize and assist in the representation of the company at key international events

· 
Conduct market research in order to monitor and analyse market trends and requirements for current and future products and services

· 
Assist in developing annual marketing plans detailing the year’s activity to meet agreed company objectives for review and agreement by CIS Managing Directors

· 
Coordinate all marketing activity within the agreed budget

· 
Monitor Client enquiries

· 
Keep client database up to date

· 
Any other projects or tasks delegated by the Group Directors

· 
Ensure all work is carried out in a timely manner, accurately and in accordance with Group Policies & Procedures                            
Education and Seminars 


MASTER DEGREE in Finance, European university of finance&economic, management &business.Kiev (Ukraine) 
CERTIFICATE OF RECOGNITION, Canadian Agents Academy, Dubai - UAE

Achieved the Best results thoughts customer service excellence  

CONFERENCE "Best customer service by RON KHOUFTMAN"- UAE

INTENSIVE COURSE  in ARABIC, ETON Institute, Dubai - UAE

Additional information

Software: Proficient in Microsoft Pack Office
Languages: Fluent in English, Russian, and Ukrainian – Notion in Arabic
Personal skills: 
· Outstanding interpersonal, leadership and team working skills.

· Outstanding communication skills - both verbal and written.

· Strong conceptual, planning and directing skills.
· Strong cultural awareness and knowledge.

   Communication and interpersonal skills,

   Organization skills

   Territory management skills

   Strong UAE Market knowledge

   Ability to keep objectives and goals firmly in sight
   Strong market connections and database of UAE VIP executives
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