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SUMMARY PROFILE

· Has an excellent communication skill.

· Very analytical and place high premium on accuracy and precision.

· Outstanding leadership skills with good interpersonal relations broad range of exposure.

· Energetic, team player and fast leaner and can work with little or no supervision.    
· Highly motivated and goal oriented
EDUCATION BACKGROUND
2010 - 2014    :        Africa University College of Communication  
                                   (BA Marketing Bachelor Degree)
2006 - 2008
  :
University of Professional Studies (U.P.S) 

                                  Diploma in Business Studies (Accounting Option)

WORKING EXPERIENCE




Far East Mercantile (FMCG) Van Sales Representative
(2005 – 2006)
   1   Ensure standardization of products portfolio in an outlet
 2   Looking for the opportunities where the products can sell.

 3.   Ensure availability and visibility of the product in the entire outlet..

  4    Merchandising and solving general trade issues
Healthilife Beverages Ltd Regional Sales Officer   (2006-2010)
1  Look for company products in trade and give regular reports on competitor’s activities to the sales manager.
2 Maintaining interaction with customer to ensure customers satisfaction and goodwill towards the customers                                                                                      
3 Monitors constantly the performance of the customers to ensure that they achieve their sales target.
4 Deployment of point of sales materials, and creation of outlet to increase sales.
5 Ensuring availability visibility of the product in all outlets.
Samiller plc Voltic  Ghana Ltd    Territorial Sales Officer     ( 2010 -2012)
1. Look for the opportunities where the company products can sell.

2. Ensure availability and visibility of the product in the entire outlet.
3. Monitor constantly the performance of the company products in trade and give regular reports on competitor,s products to my sales manager
 Regional Sales Representative          ( 2012  -2014)
1. Ensure standardization of products portfolio in an outlet.

2. Ensure availability and visibility of the product in the entire outlet.

3. Preparing daily report to my sales manager.

4. Creating more outlets to increase sales.

5. Monitors constantly the performance of the company products in trade and give regular reports on competitor’s activities to the sales manager
SEX				:	MALE


LANGUAGE SPOKEN	:	ENGLISH


NATIONALITY		:	GHANAIAN   


VISA STATUS                       :	 VISIT VISA








