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Professional Summary

15 years of overall experience with Banking specialized in Wealth Management covering HNI relationship management, Investments & portfolio management, Mortgages, Trade Finance, Bancassurance, FX and liability management with a proven track record in highly competitive environment. Strong managerial and leadership skills coupled with product and business knowledge for higher profitability.
Areas of Expertise

· Identifying quick win opportunities, resource planning & implementation of marketing strategies.
· Building an active diversified global client base through strong network of business and client contacts.

· Success demonstrated in developing large client base of HNI & Ultra HNI and actively managing their portfolios with adequate market /product knowledge ensuring maximum retention.
· Building a dynamic team of management /sales team and effectively generated business through constant  motivation.
Work Experience

Unit Head – FGB Wealth Management 
Jul 2011 – till date 

· Currently responsible for managing a dynamic team of 11 Senior Relationship Managers. 
· Ensured monthly average revenue productivity of USD 50000 per RM consistently for last 4 years.

· Expanded the overall AUM book size to AED 1.5 Billion in the last 4 years.

· Increased customer base of up to 600 investors in the last 4 years.

· Enhancing revenue through net incremental liabilities and net fee income business.
· Overall tasks of the job are concentrated on sales & distribution, people management, client management and effective controls.
· Ensure Compliance with responsibility for audit passes through KYC, AML, churning activities of clients, callbacks etc. 
Senior Relationship Manager – FGB Wealth Management 

Sep 2007 – Jul 2011
· Acquiring, growing and enhancing investment customer relationships through effective relationship management.

· Focus on the analysis and satisfaction of financial as well as investment needs and objectives.

· Actively involved in setting up of priority banking for FGB Wealth business and eventually promoted as Unit Head for consistent performance.

· Instrumental in the reorganization of the business given the financial stress caused by global recession in 2008.
· Gained valuable experience in offering investment solutions such as structured products, bonds, mutual funds, bancassurance, IPOs, leverage deposit, ETFs and mortgages.

Relationship Manager   - NBF Wealth Management 
Dec 2005 – Aug 2007

· Acquiring Investment customer relationships through branches and cross selling investments to corporate & SME clients. 
· Ensured consistent performance on a monthly basis with an average revenue productivity of USD 40000.
· Gained valuable experience in offering lumpsum investments such as platform mutual funds, hedge funds, libor linked structured products, insurance and loan on shares.
· Enhanced client base to USD 50mln AUM and increased the number of new to bank customer base.

Relationship  Officer – Citibank NRI business ,Dubai
May 2004 – Nov 2005
· Selling insurance and investment products to NRIs.
· Gained valuable knowledge in marketing of bancassurance products such as Zurich, ALICO, and SunLife.

· Ensured average monthly productivity of USD 25000 consistently.

Senior Officer - ICICI Prudential Life Insurance Co., Kerala
Aug 2001 – Apr 2004
· Cross selling of insurance products through branch network in Kerala and Tamil nadu.

· Handled operations and under writing for a period of 2 yrs.

· Involved in setting up of 7 branches across 3 states in South India.

Officer - Centurion Bank, Chennai 
 Jan 2000 – July 2001

· Achieved set  targets for liabilities, CASA and generated fee income through sale of third party investments.
· Personal Banker for managing HNI relationships.
· Was promoted as officer from the post of marketing trainee in less than 6 months of joining the bank.
· Handled bank operations, servicing ATMs, cash management services, marketing and sales development.
Professional Affiliations 
· Awarded the best performing team for last three consecutive years in FGB Wealth Management (2012, 2013 & 2014).
· Qualified for trip to South Africa in 2013 for overachieving business targets by 130 %.
· Qualified for trip to London in 2014 for overachieving business targets by 120 %.
Certifications 

1. Chartered Wealth Management – AAFM  2008

2. CIISI  UK - Nov 2012
