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OBJECTIVE: 
Having more than 14years of experience I wish to develop my career in the International Business, so as to make the most of my experience and knowledge to achieve a successful carrier while meeting the objectives of organization.

AREA OF INTEREST AND SPECIALISATION: 
Export Sales, Export Management, International Business Development, Supply Chain Management, International Trading, Costing and Pricing, Logistic management.

PROFESSIONAL EXPERIENCE & ACHIEVEMENT:  
I have an experience of total 14 years and for past 9 year I have been working with Export oriented organizations.
1. Currently working as Manager (International Business Division) of a leading “Mini Ratna” Government of India Organization (Medical Equipments), Since Dec 2010.  
2. Previously worked in leading Export organizations engaged in export sales of Home Furnishings.  (Feb 2004 to July 2009) ( M/s Charankattu Coir Manufacture ring Co. Pvt. Ltd. & M/s Meenakshi Coir Works)
JOB PROFILE
During my 9 Years carrier in International Business, I have been engaged in various aspects of Exports including International Business Development, Supply Chain Management, Export Management & Commercial etc. 
INTERNATIONAL SALES: 

· Planning and implementing export strategies.
· Developing new markets, Selection and appointment of distributor. Launching & registration of products in to various countries. 

· Generating business through e-mail enquiries, managing web quires, Meeting the buying house agents (buyer’s agent). 

· Participation in international/national trade fairs and finally securing orders for company. Managing international distributor’s accounts. 

· Planning Sales and reviewing on a time frame basis.
· Monitoring the payments & receivables.
SUPPLY CHAIN & LOGISTICS MANAGEMENT:

· Coordination with production and Suppliers: Identifying the Suppliers, Vendor management and Coordination with supplier for different requirements of customer. To make sure that production is on time and as per client’s requirements. Ensuring that product quality, packing labeling is as per the requirement of Buyer. Arranging internal and external inspection.
· Costing & Pricing: Negotiating the price and setting the price with suitable pricing strategies for different export markets.
· Commercial responsibilities:  I had also taken additional responsibilities for handling commercial team. Coordination with government department like JDGFT, Customs for various incentives & operational works, supervising all the pre & post shipment documents.  The additional responsibilities had offered me comprehensive knowledge of Export Business.
· Export Logistics: Communicating with buyers nominated shipping line, negotiating with shipping line for competitive freight and confirming the best suitable for mutual benefits of importer and company. Managing shipping movement of products in and out of the country. 
PROFESSIONAL ACHIEVEMENTS  

· 2004-2009 (M/s Charankattu Coir Mfg Ltd. & M/s Meenakshi Coir) – Both of these companies are engaged in manufacturing of Mats, Carpets & Geo-textiles made of Jute, Coir & Rubber
· As a supplier I was able to associate myself with some of the leading International Home Furnishing and Floor Covering organization like ZARA HOME, ABC CARPETS-USA, MERIDA MERIDIAN-USA, FAB INDIA-INDIA, JUTE & CO-ITALIA, SIGNATURE RUGS- NEWZELAND etc.
· Participated in many international trade fairs including Domotex 2005, 2006 & 2007 in Hannover, Germany the Largest Exhibition centre in the world, MEDICA 2012 in Dusseldorf, Germany. Also participated independently many Trade Fairs & Exhibitions in New Delhi and other parts of country. While participating independently for M/s Charankattu Coir Mfg. Ltd., I was able to secure the First position “Outstanding Exhibitor” in the exhibition conducted by Ministry of small state industries and Ministry of agro & Rural Industries in 2007.
· I could also become the first person to achieve the incentives for regaining the lost buyer.

· 2010-Till working in a PSU engaged in Manufacturing and exporting of hospital products & contraceptives. 
· Achieved 104% of KPI business target.
· Made an entry to 4 new markets Poland, Hungary, Portugal & Sudan 

· Registered MEDIGARD brand gloves in Serbia and Montenegro.
· Added some of the leading International Clients M/s OPAL MED, M/s EXPRESS MED, M/s CLINIFAR MEDICAL CARE SOLUTION, M/s LARSE MEDICARE, M/s Vogt GmbH M/s AKRITI PHRAMA, . 
· Being part of the company I was able to associate myself as supplier with some of the leading organization like M/s Opal Med-Poland, Mission Pharma- Denmark, IDA Foundation- Netherland. Introduced Public Health and Medicine Fund of Georgia a WHO supported International Institution to our company.
· Awarded for Best performance for the Quarter-1, 2013.
EDUCATION QUALIFICATION:
MBA with Merit in Marketing (University of Leicester, UK) in 2009-2010.

University of Leicester is having AMBA accreditation for its MBA.
MIB (Master’s In International Business) from UNIVERSITY OF INDORE, INDIA. Year 2002                        
Awarded with first division (72%)
B.com from UNIVERSITY OF INDORE, INDIA Year 1998 
Awarded with second division (59%). 

HSSC (10+2) from Board of Secondary Education, M P, Year 1995 
Awarded with first division (66%). 

COMPUTER PROFICIENCY: MS Office tools, Internet (Diploma in Information System Management from APTECH. Year 1999),  Experience of working in SAP.

PERSONNEL DETAILS:
Date of Birth: 7th Feb. 1979

Sex: Male

Religion: Hindu

Marital Status:  Married 
LANGUAGE KNOWN: Hindi, English, Malayalam.

INTEREST & PAST TIME: Family, Friends, Traveling, Music.
STRENGTH: Hard working and Result oriented, acute Business fore-sightedness, flexibility, Team Work, Effective Communication, Relationship Management.
CURRENT CTC: 6.80 Lacs/PA

EXPECTED CTC: Negotiable 
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