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Atif 
Mobile: Whatsapp +971504753686 / +919979971283
Email: atif.192291@2freemail.com 
_________________________________________________________________________________

Graduate with 7 years of business development and project/management experience in the area of hospitality, customer care, sales and health & medicines. Confident, intellectually strong, hardworking and self motivated with excellent people management skills. Aiming to obtain a position in an organisation where my skills can be exploited and enhanced. 

_________________________________________________________________________________

SALES EXECUTIVE – BARIK MEDICAL PHARMACY


Jan 09- Present
Currently working as Branch Supervisor/Customer Sales Executiveat BARIK MEDICINES PHARMACY, one of the competitive organizations in PHARMACEUTICALS industry.  Main duties include the following:

· Setting up sales targets for the branch and communicate them among Sales team.

· Developing sales strategies and implementing them as per the Sales approved plan.

· Provide proper sales direction and support to the Customer Services and sales Associates.

· Allocating day to day tasks to the staff in order to enhance productivity and make the effective use of resources available to the maximum extent.

· Prepare and analyse weekly, monthly, half yearly and yearly sales reports.

· Keep up to date with services, new opportunities and the other competitors’ offering in the industry.

· Monitor team’s performance and motivate them to achieve the targets..

· Managing sales related processes, implementation and STOCK ordering through specialized software.

· Management of all new contract processes ensuring the highest levels of efficiency and customer satisfaction

· Management of all contract renewal processes in conjunction with individual & corporate sales team. 

· Ensuring standards for quality, customer service and accountability are met.
Business Support Manager – International food industries LTD 


         Feb 06 – Dec 08
Business support– Customer account management–Vendor Management

As a business support manager  I was responsible to assist the Business manager for designing & executing supply and merchandising strategies,evaluation of potential vendors and partners,product catalogue management, researching competitors, product marketing and development to achieve the best possible sales targets & KPI’s for the company
Other duties include:
•Provide accurate management, sales,and conversionreports on continuous basis.
•Provide weekly reports and analysis on the marketing activity such as outcome of marketing campaigns and highlight any potential areas for growth
Business Development Executive – Harvest Top worth International


Jan 05 – Jan 06

As a business development executive I was involved in the following activities:

· Generate quality business leads and trading accounts.

· Trade on behalf of existing customers to ensure the best ROI for clients and the company.

· Maintain relationship with the existing clients and provide ongoing support.

· Define the sales and ROI targets for the team.

Personal profile:
DATE OF BIRTH:

23-02-1982

MARITAL STATUS:

SINGLE


NATIONALITY:

PAKISTANI

VISA STATUS:

VISIT 
Education
BCS (Hons) Pak Aims





2001- 2004
· Key courses: Marketing –Supply Chain Management– Business Development consulting- Operations Management – Role of It in business – computer systems development & planning

Intermediate – Pakistan international school Jeddah



1998-2000
Physics – Mathematics – Computer Science - Chemistry
OTHER INFORMATION
Analytical Skills: Expert user ofMs Excel ,Ms Office ,
Languages: Fluent in English and Urdu & intermediate Arabic.
Interests: Web designing, exploring new cities and reading.
Reference can be provided on demand
