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Date of Birth :

02-03-1991

Marital Status:

Single

Nationality:

Indian

Languages Known:

English, Malayalam, Tamil

Computer Proficiency:

MS Office, Tally
	CV No: 1167954
Email: cvdba15@gmail.com 

Mobile: +971505905010 / +971504753686
OBJECTIVE

To secure a position with a reputed firm best suiting my career profile and one which would help me utilize my skills towards the growth of my career and the betterment of the organization.

PROFILE

· A highly motivated Finance professional having 1.10 years of work experience in finance and sales.
· Accomplished and highly driven sales professional with extensive experience in multinational pharmaceutical companies.

· An extremely energetic and determined individual possessing quick learning, analytical and customer service skills for solving problems in a fast-paced business environment.
· Exceptional communication skills and ability to work well with all levels of an organization

· Recognized for success in obtaining remarkable growth in sales within short period.
WORK EXPERIENCE

TRAINEE

Leading Company
Duration –OCTOBER 2013 TO DECEMBER 2013

· General ledger entries

· Daily meeting with vendors for finance related queries and clarification.

· Maintain a good relationship with vendors and providing the best Service

· Inputting taxation details in the system as per instruction

· Reporting to vendors upon audit completion

TERITORY SALES OFFICER

SUN PHARMACEUTICALS

Duration – JUNE 2013 TO OCTOBER 2013

· Meet targeted doctors and detail the products

· Generate prescription

· Achieve monthly sales targets

· Ensure the product availability in pharmacies within the territory by daily visits

· Visit the distributors weekly to check the stock level and to ensure that the orders are placed to the company on time if required

· Plan, organize and execute activities like camps and awareness programmers

· Be equipped and resourceful through Continuous Medical Education (C.M.E) on a monthly and quarterly basis.

· Report to the company on a daily basis

· Ensure proper sample distribution as per the company’s plan

· Present the monthly sales and activities report and plans in monthly zonal meetings

BUSINESS DEVELOPMENT EXECUTIVE

WALLACE PHARMACEUTICALS

Duration-MAY 2012 TO MAY 2013

· Product promotion by detailing to the targeted physicians.

· Achieving the sales target by generating prescription

· Ensure the product availability in pharmacies.

· Ensure the distributor has ample stock level.

· The orders are raised on time from distributors if needed.

· Plan, organize and execute activities like camps and awareness programmers

· Daily reporting to company.

· Ensure proper sample distribution.
· Attending zonal meetings to present the sales, activities and plans.




ACADEMIC PROFILE
	Qualification
	Year
	Institution
	University

	MBA (FINANCE)
	2013

	G.S Centre CMS College,
Kerala, India
	Madhurai Kamraj University

	B.COM (BACHELOR OF COMMERCE)
	2011
	K.G College of Arts and Science, Tamil Nadu, India
	Bharathiyar University

	HIGHER SECONDARY
	2008
	St. Berchman’s Higher Secondary School
	Kerala State Board


PROJECTS AND INDUSTRY INTERFACE

MBA project at TCL (Travancore Cements LTD)
· Project done on the financial structure of Travancore Cements Ltd. Kerala, India.
· Survey done to find the Working Capital of Travancore Cements Ltd., Kerala, India.
 ACCOMPLISHMENT

· Got confirmed in Sun pharmaceutical industries Ltd. before completion of the probation period based on my performance.

· Increased the sales by 20 % in the given territory within few months in Sun Pharmaceutical Industries Ltd
· Was recognized by Wallace Pharmaceutical as the employee who conducted the highest number of activities in a month
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