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  Nationality:


Indian
  Spoken Languages:

English, Telugu & Hindi
  UAE Visa Status:

Visit Visa



	 CV Highlights

	Successful track record for achieving targets in the product portfolio.

	 Main Area of Expertise
	Pharmaceutical Sales and Marketing



	 Company – Duration (1)

	Novartis Health Care Private Limited, India.    (2009 – 2013)

Sr. Territory Business Executive, Pharmaceutical Sales

	 Brief Responsibilities
	Promoted Novartis Health Care Private Ltd of Cardiovascular and Metabolism (CVM) products, DPP IV inhibitors and direct rennin inhibitors to Diabetologists, Endocrinologists, Physicians, Cardiologists and other Healthcare providers.
Screened the prescribers through business case analysis and by focusing on the prescribers strengths/weaknesses and applied the strategy and support from the marketing team.
      Achievements: Awarded as CVM TEAM CHOICE by colleagues.

Did the product as Stock Item in the APSRTC hospital formulary, a state governing PSU. 
Within a six month period more than 700 patients per month benefitted from the product. For this achievement the organization announced me with the Hats-Off Award in 2011 for a breakthrough in APSRTC Hospital.
In the same financial year I got the opportunity to work in Central governing PSU i.e. South Central Railways. Within a year the product was available on the formulary and succeeded with an achievement of 150k tablets in order. Engaged KAM team for the achievement.
Achiever of ASAF 2011 and 2013. 
42 Lakhs market share of the company increased to 63 Lakhs during the year of 2012. Appreciated for contribution towards the landmark sale of 500 Crore as Novartis India Limited in 2009 and for 5 Crore sale for the CVM division in 2010 and 50 Crore in the year 2012.

	 Company – Duration (2)
	Novo Nordisk India Private Limited, India. (2007– 2009)

Marketing Executive, Pharmaceutical Sales

	 Brief Responsibilities
	Promoted insulin to Diabetologists, Endocrinologists, Cardiologists and General practitioners in the therapy area. Converting the prescribers from conventional insulin prescribers to Modern insulin prescribers by doing special campaign. Achieved the target of modern insulin and its devices.
Achievements: Increased the sale of 0.5 lakh to 78 lakhs in 1.7 years (Dec’07 to May’09). Awarded as Best Scientific Detailer in the Team.


	 Company – Duration (3)
	RPG Life Sciences Limited, India.  (Oct 2007-Dec 2007)
Territory Business Manager

	 Brief Responsibilities
	Promoted the products to the Physicians, Diabetologists and Cardiologists.

Within a one month period achieved target.

Learned portfolio selling within same customers.



	Professional Achievements:
	Hatts-Off Award 2011

Designated as Product Advisor and then promoted to Product Specialist.
CVM Team Choice Award.

INPUTS Champion for the AP1 team in the state.



	Name of the qualification & Received from institute/university (1)
	Masters in Biotechnology 

GITAM College of ANDHRA UNIVERSITY, 2006

	Name of the qualification & Received from institute/university (2)
	Graduate in Science 

Government College (Arts) of ANDHRA UNIVERSITY, 2004




	MS Office
	Good Skills in Word, Excel and Outlook

	Internet
	Excellent skills in browsing to navigate and communicate using social media and obtaining the right information.
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