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RESUME                                                                                                                
 Suhail


Suhail.197477@2freemail.com
Career Objective:
To obtain a challenging position with a market leader that utilizes my organizational skills, customer relation skills, sales management and product management.
Professional Profile:
· B.COM with 5 years of rich experience in Sales & Marketing sector.

· A seasoned professional and efficient leader with a proven ability to exceed sales quota.
· Believing that good team leadership and a hands-on approach to management brings increased standards and profits.
· Proficient in mapping business requirement, understanding customer expectations and demand, meet them accurately. Good Public relation and client service skills.
· Excellent team building skills, committed to meet deadlines with efficiency & good market knowledge.
· Diplomatic and tactful with professionals and non professionals at all levels & work under pressure to meet deadlines without sacrificing quality of output. 
· Friendly and pleasing mannered who can get along with people well.
· Result driven and aggressive with high personal and career goals. 
· Possess lots of initiative and self-motivation with highly objective and result driven mindset. 
· Good knowledge in ERP ORACLE (E-Business) accounting software and FoxPro accounting software.
· Adept at working in  Manufacturing sector  accounts up to monthly account closing,
· Good knowledge in Purchase and Human Resource Management.
Education:
· Bachelor of commerce with specialization in Accounting from Bipin Bihari College of Management Studies, Bundelkhand University ,
· PUC from Government Junior College Byndoor, Karnataka State, India, 
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International air transport association from globe college of Travel and Tourism. 
Organizational Experience:
	Tenure
	Organization
	Designation

	From May 2013 (working Currently)                 
	Global Green Food Trading (FMCG) at
Dubai (UAE)
	Business Development Executive

	From Apr2011 to Mar 2013                  
	Al Adil Trading( A leading FMCG ) at Dubai (UAE)
	Sales cum Purchase Executive

	From July 2007 to Feb 2010                 
	IFB Agro Industries Limited (FMCG) at Bangalore, Karnataka State, India.
	Sales Executive




Global Green Food Trading (FMCG) – Business Development Executive:
             Global Green is established in the year of 2007 at Dubai Investment Park, United Arab Emirates. Global Green is principally engaged in the business of supplying rice, beverages, organic chocolates, biscuits to Supermarkets, hypermarkets, Distributors, HORECA, Arab Customers, Sheikh Palaces etc.
· Sales Management and development in commercial and residential sector &HORECA
· Making cold calls and warm calls and identifying new accounts.
· Promoting the product through direct marketing.
· Performing the follow up duties.
· Managing the new and existing clients.
· Provide feedback to managers regarding delivery issues in the market. 
· Research market trend by daily visit.
· Track actual unit sales and gross margin performance for new product launches. 
· Analyze competitive product offerings in terms of features and benefits as well price points.
At Al Adil Co L.L.C (Leading FMCG) – Sales Executive:

             Al Adil Company is a market leader in Spices and one of the leading exporters of quality Indian pulses, Spices, Dals, Beans, Lentils, Peas, Rice, Wheat Groceries, Branded and miscellaneous Non- food Items. This Company is engaged in supplying to HORECA, Hypermarkets, Supermarkets, Groceries, Trading Companies etc.
· Arranging meetings with potential customers to prospect for new business.
· Respond to customer inquiries & research required information using by available resources.
· Coordinated with clients & the organization and acted as goodwill ambassador. 
· Meet the Clients, collecting the drawings & bill of quantity & submit to the estimation department for quotation and follow up for quotation. 
· Maintain the existing clients, managed product image by effectively presenting products to customers & offering the best customer service.
· Negotiations & finalization of orders and payment terms as per company policy. Follow up for payment.
· Achieved sales targets & handled business & product development. 
· Communicated all activities to management so as to ensure maximum operational efficiency.
· Exercised control over inventory shortages, update the stock report on daily basis.
· Submitting comprehensive report to the Senior Management on daily and monthly basis & discuss new strategies for the future.
At IFB Agro Industries Limited - Sales Executive (FMCG):
            IFB Agro Industries Limited is a reputed Public Limited Company. The company is engaged in the business of manufacturing alcohol, bottling of branded alcoholic beverages as well as processed and packed marine foods (IFB Royal Prawn, IFB Fish Fingers, IFB Butterfly Shrimps, IFB Prawn Spring Rolls)  both for domestic and export markets. The Corporate office is situated at Kolkata, West Bengal.
· Analyze competitive product offerings in terms of features and benefits as well as price points. 

· Meet with dealers, end-users, and define new product requirements and work with product development to document these requirements in product specifications. 

· Understand the market in which company operates and introduce offers and packages in the market.
· Worked with the key account to jointly establish sales forecasts, conveyed to manufacturing and met with manufacturing and logistics on a weekly basis to ensure timely equipment delivery. 
· Negotiations & finalization of orders and payment terms as per company policy.
· Prepared written status reports for senior management. Handle & resolve customer complaints & provide customers with product & service information.
· Track actual unit sales and gross margin performance for new product launches. Exercised control over inventory shortages, update the stock report on daily basis. 
· Coordinated telemarketing and marketing management in conducting market research to determine target market for the key account and conveyed this information to the key account.
Skills:

· Well versed with MS Office (Word, Excel, and PowerPoint), Tally & Internet Applications. 

· Typing speed of 40 words per Minute.
· Excellent business communication and report writing skills in English language.
· A strong business development focuses with sales forecasting and planning experience.
· An ability to build and maintain effective relations ad make sales. 
· Has the knowledge and ability in establishing brands.

· Team player and able to drive independent sales.                                                   

Significant Achievements:
· Played state level Badminton, and also a part of a cricket team and played so many state level matches and won the 1st price 
· Played in Zonal Cricket Tournament held at Kumta, Dandeli and Bhatkal in Karnataka India.Inter College level champion in Chess, Carom, Badminton and TT.        .
Extra Curricular Activities:

· Attended Army attachment Camp on Oct 2000, held at Bangalore, India.

· Attended NCC Camp on Dec 2002 held at Karwar, India.

Personal Details:
	Present Address            
	Al quoz Dubai

	
	

	
	

	
	

	Language Known           
	English, Hindi, Malayalam, Kannada, Tulu, Marathi, Urdu, Arabic

	Driving Licence
	Automatic Light Motors Vehicle (UAE D/L)

	Visa Status
	Employment


Place: Dubai                                                                                                                                               Signature
Date:                                                                                                                                       
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