Rameshkumar
Rameshkumar.20274@2freemail.com 

Mr/Mrs/Miss: 
Designation: 
Dear Sir / Madam,

I am writing to express my interest in (Middle level) as mentioned in website, and have enclosed my Resume for your consideration.

I have acquired experience in sales & marketing. I have handled a wide gamut of functions ranging from identifying target market, understanding client requirements and pitching in for innovative sales strategies, maintaining cordial relations with dealers, sales personnel, developing commercial sourcing strategies to meet present and future supply requirements.

I have acquired distinction of successfully identifying and handling distribution network thereby enhancing profitability. These and other accomplishments have helped me grow as a professional.

My goal is to transition my enthusiasm, creativity & experience into a team oriented position. I would welcome the opportunity to meet, discuss and explore the possibility of the same.

My detailed resume is enclosed. I believe my knowledge and skills will bring value to your organization.

Aspiring to enhance professional career path in the field of Sales / Marketing entailing Business Development institutional sales with a reputed organization.

PROFESSIONAL ABRIDGEMENT

1. MBA (Marketing/HR) with 5 years 6 Month of fruitful experience in sales & marketing And Business Development.

2. Currently associated with MODI SENATOR INDIA PVT. LTD. As a Sr.Business Development Manager (Sales & Marketing and Business development).

3. Astute performer with capability of identifying target market, understanding client requirements and pitching in for innovative sales strategies.

4. Demonstrated abilities in identifying streams of revenue generation, maintaining cordial relations with sales personnel and penetrating customer base through innovative strategies.

5. Adroit in market plan execution, pre-sales efforts with skills in P&L management, competitor and market analysis, staffing, management reorganization and targeted marketing.

6. An effective communicator with excellent relationship building & interpersonal skills. Strong analytical, problem solving & organizational abilities. Possess a flexible & detail oriented attitude.

AREAS OF EXPOSURE:

FUNCTIONAL:

Business Development:

1. Identifying and developing new streams for long term revenue growth and maintaining relationships with corporate clients to achieve repeat/ referral business.

2. Utilizing the public information and personal network for generating leads. Engaging in promotional campaigns for creating awareness about the products.

3. Leading, training & motivating & Recruiting a teams to ensure positive contribution to company. Organise Presentation & Demonstration for the customers
Customer Service Support:
1. Relationship building with clients for enhanced terms ensuring continued & repeat business. Building brand name amongst both individual and corporate customers.

2. Providing instant service to clients, entailing provision of fastest solutions to customer concerns so as to enhance their satisfaction levels.

Team Management:

Providing direction, motivation and training to the field sales team for ensuring optimum performance.

Recruiting, mentoring & training personnel to deliver quality services in market.

TECHNICAL:

Institutional Sales:
Managing the Institutional Sales, developing commercial sourcing strategies to meet present and future Institutional requirements. .

Channel Management:

Currently directly handling a 60 Channels partner of the company (Total South: AP, TN, and KARNNATAKA AND KERALA). And Appointing New-New Channels Partner in South. 

OCCUPATIONAL CONTOUR:

Since Apr'03 with MODI SENATOR INDIA PVT.LTD Bangalore.

ABOUT MODI SENATOR:

Modi–Senator (India) Pvt. Ltd. is dedicated for bringing world class writing instruments to India. The Company is a joint venture between one of India’s oldest industrial conglomerates The Modi Group-and Senator GmbH & Co.KGaA, of Germany, one of the world's largest writing instrument manufacturers. Together they bring to the Indian market products that dominate markets in over 100 countries including Germany, USA, France, Great Britain, Poland, Benelux and Russia
The Modi–Senator range comprises:
1. Superior Quality Plastic Ball Pens

2. Metallic Pens

3. Premium Pens

4. Highlighters
Mod senator can customize their Products to suit advertising requirements of corporates.Logos, Massages; Graphics can be reproduced, using state-of-the-art Italian Printing Machines to meet specific requirements.

Modi-Senator operates only through an ever growing all India network of dealers and distributors who market the products directly to companies
The Growth Path:

Apr'03-Apr'04 Management Trainee

Apr'04-Apr'05 Sales Executive

Apr'05-Apr'06 Sr. Sales Executive

Apr'06-Apr'07 Asst.Sales Manager

Apr'07-Apr’08 Sales manager-South 

Apr’08-till Date Sr.Business Development Manager (RSM-South) (Sales And Business Development-South Market).

Areas Covered: Tamil Nadu, Kerala, Karnataka and Andhra Pradesh
Attainments:
1. Successfully identified and handled distribution network thereby enhancing profitability.

2. Spearheaded achievement of target by 120% in the assigned market.

PROJECTS HANDLED:

Title: A study on sales promotional activities in battery business with special reference to BPL Soft Energy System Ltd. Bangalore.
Organization: Jainsons Corporation Ltd., Trichy

Title: A study on the behavior pattern of consumer for Colour Television in Trichy.

Title: Studies on behavior pattern of consumer for Mixie in Trichy.

EDUCATIONAL CREDENTIALS:

1. Master of Business Administration (Marketing/Hr) From Bharathidasan University, Trichy with First Class (65%) in 04'2003

2. Bachelor of Science from Bharathidasan University, Trichy with Second Class (59%) in 04'2001

3. Diploma in Medical Laboratory Technology from B.I.M.S., Bodi, Tamil Nadu in 10'1997

Other Courses:

ADCA (Computer Diploma)

Shorthand (Still Pursuing)

Journalism & Mass Communications (Media Programme)
Accolades:
Active involvement as member of N.C.C., N.S.S.

Successfully participated:

Tamilnadu Management Meet to the Management School.

Best Entrepreneur, Business Quiz, Share Market Games, & Other Competition Etc.

National Level Inter Collegiate Management.

Recognized as 1st Class Leader in the Institute.

