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 CAREER OBJECTIVES: 
                       A challenging and responsible position at reputed institution where my skills and experiences in relating with Marketing & Sales, Customer care and Office Administration , Accounts can be utilized to bring in substantial revenue and business growth to the organization.
PROFESSIONAL EXPERTISE:
· A technology-driven professional with cumulative experience of 2 years in sales & marketing, business development.
· Established success in attaining intensified growth levels and market shares through continued efforts in sales planning and execution, market analysis, channel network initiatives.

PROFESSIONAL EXPERIENCE:
Administration and Cashier – Manappuram Finance Limited
Jan 2011 – March 2012

       Manappuram Finance Ltd. is India’s first listed and first credit-rated gold loan company. In fact, it was also the first corporate entity in India to make an entry into the gold loan business and is considered a pioneer in the field.
· Hands-on experience in accepting payments from customers and give change and receipts
· Highly skilled in using scanners, cash registers, and calculators to calculate the price of items that customers buy
· Proven record of using the right process for cash, credit cards, or other types of payment
·  In-depth knowledge of handling returns and exchanges of goods
· Thorough understanding to count the money is in register at the beginning and end of shift
Sales Executive –HDFC BANK, COCHIN, INDIA

 April 2012 –April 2013
                     HDFC Bank which is the biggest private sector Bank in India started its operations on Jan 1995. Presently it’s having more than 2700 branches all over the India. The Bank having Presents in Retail banking, Life insurance, Motor insurance, Home Loan etc.
Responsibilities:
· Work as team to achieve individual and team target.
· Develop sales strategies for the bank key areas.
· Build and improve the quality of business relationship with customers.
· Develop and execute marketing campaigns to customers.
· Prepare monthly sales reports for the team and submit to Manager.
Personal strength:
· Dedicated, Self driven and result oriented.
· Team player with strong communication and inter personal skills.
· Ability to develop and maintain effective relationships..
TRAININGS ATTENDED

· Soft Skill Training of HDFC.
· Product Training..
· Sales Skill and Leadership training.
 PERSONAL INFORMATIONS: 

      Age & Date of Birth



: 23 years, 18th july,1989
      Marital Status 



       
: Single
      Religion                                      : Hindu

      Languages Known



     : English, Hindi and Malayalam
 IT Proficiency                            : Tally ERP 9, Peachtree, Daceasy, Excel, MS Office, PowerPoint and                 Internet. 





                                                                                                                                                            
 EDUCATIONAL QUALIFICATIONS: 

      S.S.L.C                                      : Board of Public Examinations, Govt of Kerala, 2005 
      Higher secondary                    : Higher Secondary Board, 2007                                                          

      Degree                                       : Bachelor of Commerce with Computer Application in 2010 from MG  

                                                           Univeristy, India   
      Visa Status                                : Visiting Visa.






