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Dubai U A E.

Email: haris.21221@2freemail.com  

HARIS _______________________________________________________                                                                                                                                             

Objective:- Applying myself for excellence in the field of Sales and Marketing. My positive attitude to succeed, adaptability, sincerity and hard work will be my assets to achieve my goals congruent with the expectations of the organization.
Knowledge areas: - Sports and Fitness products, Medical equipments and Nutrition products, Ceramic Tiles. Etc…
Personal Data: -

Date of birth
:12th –april-1977

Nationality 
:Indian.

Marital Status
:Married.

Visa Status
:Visit Visa
Driving License: 
Valid UAE D/R License.

Languages Known:-English, Arabic, Hindi, Malayalam, Tamil.
Educational:-

Bachelor Degree (in Economics) Calicut University in Kerala 1995-1997.

Computer Proficiency: - MS Office (word, excel,) Internet & e-mail etc.,& Typing.
 
Eniac Computer Accadamy (1996-97)
Professional Experience:-

August 2006 to May 2007  as a Sales Executive (Ceramic Tiles) in Arabuild L.L.C (Almulla Group) Dubai UAE.

Products & Brands:- CottoDeste(Italy), Panarai(Italy),Cerim (Italy), Ceramic Opera (Italy), Sichenia,Cinca etc..

· Develop new relation ship.
· Co-ordinate with Sales team.

· Target achievement.
· Attending the trade enquiries.

· Visit to the contractors, and sights to monitor the project.
· Keeping good connection with the consultant.

· Visiting Architects to ensure the product knowledge.

· Maintaining appropriate track of project realization (architects, consultant, contractor etc.)

· Find out the new products.
· Better knowledge of Tender Business

· Arranging the local purchase to meet customer needs.
· Verifying payments and collection.

August 2005 to July 2006  as a Sales Manager (Sports and fitness Division) in Optiperf L.L.C Dubai UAE.

Products & Brands:- ( Sports rehabilitation fitness Spa)

Multiform (France)Fitness, Svelt Lounge(slimming Concept),Vibro Gym,Stas Doyer(Spa Concept),Polytan (Sports Surfaces) etc..

· Co-ordinate with Sales team.

· Find out the new products for the Local and Foreign Market.

· Setting up the business environment for the market. 

· Developing territory.
· Plan and divide geographic area in order to cover it within an agreed timetable.

· Sing up for the tenders and projects.

· Monitoring competitor activity

· Market study including competitor activity.
· Attending the trade enquiries.

· Make Commitment with the supplier.
· Setting targets and identifying new market customer.

· Making new consignment agreement with the retailer. 

· Assisting Sales executive to improve their sales.

· Maintaining appropriate track on stock position of special offered product and specially advertised product by the corporate firms 

· Co-ordinate with purchase and sales department.
· Team management – Business, Development and Expansion
· Provide service to individual and Corporate Customers (Trading assistance
May 2003 to May 2005 as a sales executive in Midsports L.LC Dubai UAE.
(Fitness, Accessories & Medical equip.)

Products & Brands:- Gym80(Germany),Ergofit, Vasil,Galaxy Star,Steel Flex,Pace Master etc..

· POLAR HEART RATE MONITORS Brand Manger for entire GCC.

· Make deal with retail market for the consignment and other sales service.

· Setting targets and identifying new market customer. 

· Merchandising and replenishing the consignment goods.

· Technical support/Customer care

· Making individual sales report.

· Finding dealers/distributors/retailers.
· Ensuring the customers knowledge about the product.

· Preparing Quotations and negotiate with the customer.

· Monitoring competitor activity

· Market study including competitor activity
1999 July to May 2003 as a storekeeper Midsports LLC.

(Fashion & fitness, accessories and medical equipment)

· Verifying the consignment goods.

· Reviewing Inventory system. 

· Accounting work related to inventory.

· Periodical analysis of stock aging

· Supervision of internal stock movements,(warehouses, branches, showrooms)

· Make arrangement for the purchase after confirming the Order.

· Confirm purchase orders and cross checking

· Suggestions and reporting to the purchase dept.

· Preparation of statement and monthly progress report

· Internal & Physical audit of Inventory.

· Verification of Delivery notes and Inv;

· Confirm the orders and delivery.

7th Oct 1998toJuly 1999 as a Cashier Cum Accountant in Roubu Al Salam Restaurant Dubai UAE.

Jan1996-1998Feb as a faculty member in ENiAC computer Academy
Technical Experience:-
POLAR HEART RATE MONITORS (it includes maintenance), Food supplement(nutrition),Fitness Equipments,  Multigym Equipments, Treadmills, Aerobic Equipments, rowing machine, and all other strength machine.
Advanced skills and Knowledge Areas:-
· Better Knowledge in the field of public relation.

· Ability to penetrate into markets establishes amicable relations and generates good business opportunities.

· Excellent communication and interpersonal skills.

· Customer service.

· Excellent public relation 

· Working knowledge of Office administration

· Warehousing and Distribution Management.

· Material Management.

· Capable of working independently having individual responsibility.
· Good knowledge in the field of Real Estate.

Interesting fields:-Ceramic Tiles & Sanitary weir, Sports & Fitness, Foods & consumable goods, Real Estates etc….

