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· Organized, responsible professional with exceptional follow through abilities and detail oriented; able to plan and oversee projects from concept to successful conclusion 
· Excellent communication skills both written and oral 
· Strong management skills with experience in team building 
· Expertise in marketing and sales 
· Excellent networking and client management skills 
EDUCATION
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	Masters Degree
	2014


0
Major: Business & Marketing
Rellington University, California
	Bachelor in Commerce and Administration (Distinction)
	2004


Major: Accounting and Economics
University of New Delhi

PROFESSIONAL EXPERIENCE

Sales & Marketing Head, Dubai.




        February 2014 – till Date.
KingStone Real Estate LLC.

Sales & Lease Division.
Responsibilities include:
· Handling a team of 6 Executives. 
· Helping with closures & daily reports. 
· Managing business development activities entailing mapping of market . 
· Management of new opportunities, including routine contact i.e. discern service concerns, forecast future projects, expand service offering, and explore new opportunities within existing investors as well as new clients. 
· Manage Revenue Target for Domestic market 
· Responsible for the development and delivery of short and long term strategic business goals. 
· Strategy development , Planning and Reporting 
· Identify analyses, pursue and report on business opportunities with existing and prospective clients. 
· Build and maintain a high performance culture through effective performance management, communication and coaching of staff. 
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Sales and Marketing Manager




                  June 2011 – November 2013
Christopher Builders Pvt Ltd., Mumbai India
Construction and Real Estate Firm
Responsibilities include:
· Supervising junior sales agents 
· Handling of property sales and leases throughout Mumbai 
· Managing customer relations including HNI´s in lead generation, consultations in potential investments and facilitating deal closures to agreement drafting .
· Carrying out property appraisals according to market value 
· Organizing events and exhibitions and other promotional activities 
· Organizing appointments, delivering presentations and sale pitches to prospective clients 
Assistant Manager


May 2006 – June 2011
Bennett, Coleman & Co. Ltd. (The Times of India (TOI))
Mumbai Mirror, Response Department
Daily Newspaper
Responsibilities included:
· Revenue management for daily tabloid ‘Mumbai Mirror’ of TOI with subject to monthly targets and increasing overall annual yield 
· Solely responsible for all business operations related to the weekly supplement ‘What’s Hot’ in TOI which included revenue generation, editorial coordination and layout planning 
· Handled sales in terms of co-ordinating with clients and agencies 
· Coordinated sales in advertising with all centres associated with TOI 
· Conducted various reader activities in the brand to improve sales on stands and subscriptions 
· Monitored competitors to improve the efficacy of our advertising yields 
· Maximized revenue, yields, volume and market share across agencies and client portfolios to achieve sales targets 
· Coordinated events like the Marwar Mega Wedding Show 2008 in association with ‘What’s Hot’ and getting Radio City on board for Mumbai and Bangalore 
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	Assistant Manager (Automobile Sales)
	February 2005 - May 2006

	Arya Honda Car, Mumbai India
	

	Automobile Sales Company - Honda Cars
	

	Senior Sales Executive
	                  October 2003 – January 2005

	National Garage Private Limited, Mumbai India
	

	Automobile Sales Company - General Motors cars
	

	Sales Executive
	October 2002 - October 2003

	Sai Service Station Limited
	

	Automobile Sales Company - Maruti Suzuki
	

	Responsibilities Included:
	


· Handled sales of high-end vehicles 
· Organized financing & vehicle deliveries 
· Responsible for corporate sales by maintaining relations with corporate customers and administrative managers for fleet orders and achieved assigned sales targets set by management. 
· Kept records of daily inquiries and maintained daily sales reports 
· Organized various outdoor activities and displays to generate customer enquiries 
LANGUAGES

English - fluent (mother tongue)
Hindi – fluent
ADDITIONAL QUALIFICATIONS

· Licensed and Qualified Advanced Open Water Diver from PADI Institute, Thailand 
· 9 sessions of basic sailing through Sinbad Yacht Services in Mumbai (2011) 
· Pre-Sea Fire Fighting Course in 2001 
· Completed Desk Top Programming (D.T.P) from Fr. Agnel Institute, Mumbai 
· Completed basic programming at Pentasoft, Mumbai (Java, Advance Java, Visual Age, XML, Cold Fusion, etc.) 
· Proficient in all Microsoft Office applications 
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