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Dubai, UAE


SUMMARY
A dynamic and energetic individual with more than 4-year track record of sales success who is polished and professional in both appearances, personal interaction and excels at delivering quality service while exceeding revenue benchmarks on a consistent basis.
HIGHLIGHTS

· Highest profit contributor in Bhatia Brothers FZE ISD - Sales team group
· Achieved Sales target for the year 2015 & for year 2016.

· Top-ranked sales executive
                         -    Excellent closing techniques

· Strong prospector



-    Contract negotiation

· Adept multi-tasker



-     Lead generation

· Consultative sales techniques


-     Account management

· Motivational and engaging style

-     Analytical problem solve

CAREER HISTORY

	

	
	
	
	


SALES & APPLICATION ENGINEER – August 2014 - Present

Employers name – Bhatia Brothers FZE - ISD
Responsible for selling Nederman products & solution, responding to clients' queries, and providing advice and support on a range of product related issues over UAE & Oman.

Duties;

· Demonstrating how a product meets a client’s needs. 

· Providing sales support during virtual and onsite client meetings.
· Liaising with both current and potential clients to develop existing and new business opportunities.
· Demonstrating products, services and solutions to potential clients.
· Preparing and presenting potential cost benefit analysis to potential clients
· Identifying the customer's current and future requirements.
· Reviewing customer drawings, plans and other documents in order to prepare detailed technical proposal for them.
· Testing, commissioning & handover of Nederman dust collector unit to client 
· Responsible for client solution satisfaction & payment collection.
· Supervising & evaluating contractor job for product installation work.
· Preparing reports for head office in Sweden and senior managers.
· Offering after-sales support services.
· Maintaining existing, long-term relationships with customers.
· Travelling to visit potential clients.
· Negotiating tender, contract terms and conditions.
MARKETING EXECUTIVE – June 2013 – June 2014: (1 Year)
Employers name – Nederman India Pvt. Ltd.
Responsible for managing distributors over central India for selling Nederman products & solution.
Duties;
· Evaluated & employed Nederman product distributors for central India territories 

· Trained distributors sales engineer on Nederman dust collector product features, functions & benefits.

· Arranged distributor group seminars & promotional activities.

· Formulated market strategy to promote sales.

· Complete sales related & marketing administrative projects that include preparing monthly sales report, distributor sales area wise report and sales person sales wise report.

· Participate in trade exhibition & industrial products fair to meet potential clients, generate leads.

MARKETING EXECUTIVE – Jan 2013 – June 2013: (6 months)
Employers name – Harshanjali Instrument
Responsible for marketing & sales of Bosch Rexroth pneumatic & Banner Sensor over Pune region of Maharashtra, India.
Duties;
· Meeting OEM & SPM to generate business & to make sale ties ups.
· Travelling all around Industrial areas to market products to potential clients.

· Demonstrating products, services and solutions to potential clients
EDUCATION

Aug 2008-June 2012     BE Mechanical                        P.E.S. Modern College, Pune University, India
Aug 2006-June 2008     HSC (Junior College)              Fergusson College Pune, India.

ACADEMIC PROJECTS & ACHIEVEMENTS
· Built an ALL TERRAIN VEHICLE (ATV) & won National & International competition awards.

· Designed of Steering Linkage for low cost domestic Pick Up Vehicle.” at TATA MOTORS, Pune for B.E. Mechanical Final Year Project.

· Organized technical events in college & carried out marketing for event & sponsorship. 

· Presented seminar on “Technologies to Harness Solar Energy” in our college. 

· Successfully carried out class management responsibility as Class Representative in 1st year of Engineering.
· Designed and developed prototype windmill which was presented at college event “Techspark” & appreciated by everyone. 

