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MBAIB  /  BUSINESS DEVELOPMENT EXECUTIVE /  SALES OFFICER
2 years proven track record of increasing sales and business performance mainly through identifying, planning and implementing marketing strategies. Completing objectives from conception to completion within budget limitations and strict deadlines.
PROFESSIONAL  DEVELOPMENT
MBA  (IB)Acharya Institute of  Technology, Bangalore,                                       (Score-63%)  

Visvesvaraya Technological University, Belgaum.                                 2011 - 2013

                      Main Courses : International marketing management, International

human resource management, International financial management,

                      Global strategic management,  Export management,  Supply chain 

management, International negotiation.

BSc IT          Information Technology, V.N.S Arts &Science College, Konni.           (Score-70%)

                      Mahatma Gandhi University,  Kottayam.                                                 2007 - 2010

PROFESSIONAL EXPERIENCE
· SALES OFFICER                        AUG 2013 – MAR 2014
NISSAN(Marikar Automobiles & Service Pvt Ltd)

· Listening to customer requirements and presenting appropriately to make a sale.

· Making accurate, rapid cost calculations and providing customers with quotations.

· Negotiating on price, costs, delivery and specifications with buyers and managers.

· Liaising with suppliers to check the progress of existing orders.

· Checking the quantities of goods on display and in stock.

· Acting as a contact between a company and its existing and potential markets.

· Recording sales and order information and sending copies to the sales coordinator, and entering figures into the computer system.

· Attending team meeting and sharing best practice with colleagues.
· INTERNDEC 2012 – MAR 2013
MERCEDES BENZ(Rajasree Motors Pvt Ltd).

· Analyzing market trends and demands and daily operations on Mercedes marketing strategy.
· Analyzing Mercedes Benz sales trend.
· SALES &MARKETING EXECUTIVE

INFO IT SYSTEMS                         JUN 2010 – MAY 2011
· Recognizing the needs of the consumer and provide detailed information to the consumer about the technical specifications of the computer hardware/software offered by the company.

· Business development and corporate sales.

· Investigating new items and making recommendations for purchasing products.

· Traveling to areas where needs are projected.

· Negotiating for commercial agreement
AREAS OF EXPERTISE
.Business Development.Sales Management 
.  Customer Service

.Market Positioning
.Market Analysis & Assessment .Retail Sales

.International Marketing 
.Quality Management.Inventory Management   
.Relationship Building . Post sale customer support.Team Handling
.Purchasing & Negotiation.Supply Chain Management.Sales Coordination
LANGUAGES

· English(Speaking, reading, listening and writing)
· Malayalam( Native)

· Hindi (Speaking, reading , listening, and writing)

· Tamil (Speaking, listening)

· Kannada(Speaking , listening)

COMPUTING

Excellent working knowledge of word processing packages includingMicrosoftWord, Excel spreadsheets, Power Point. Familiar with languages.

ACHIEVEMENTS
· Stood certificate on “Cross Cultural Diversity & Motivation” debate from PhranakhonRajabhatUniversity, Bangkok, Thailand.
· Certified on ‘SET’ Soft Skills Program from International Academy For Competency Enhancement.
· Have done certificate courses in Personal Grooming, and English Communication from Karnataka state open university, Mysore.

· Participated in college and school level debate and essay competition and received   applauds

DECLARATION
I hereby declare that the information finished above is true to the best of my knowledge and belief.

