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PROFILE
Worked with leading stockiest in the region for Pipe, Fittings & Valves has generated valuable and big projects with good profit margin. Deals in stock of
.
Result-proven sales executive with 9+ years of outstanding track in Condition Monitoring/NDT product business with market leaders like 

Domain includes Pre-Sales, Sales, Technical support, Marketing, Business development, After Sales Support and Client relationship management. Equipped with sound business knowledge and technical knowledge for Machinery health Equipment for Oil & Gas like Thermography, Vibration Analyzer and other NDT techniques. 
STRENGTHS 
· Quick Learner, team player, good communicator, negotiator, good finisher
· Key Account Management e.g. BP Pakistan, BHP Billiton, OXY, Dragon Oil, ENOC, Weatherford etc

· Experience of Oil & Gas products with applications. 

· Experience of selling specialty products used in Oil & Gas, Petrochemicals, Fertilizer, Power industry

· Experience of Selling services of above mentioned industry & products

· Competency in Sales & Business Development

· Team Leader with high Sense of Responsibility

QUALIFICATION

· Masters in Business Administration (Marketing) – Muhammad Ali Jinnah University, Pakistan 2013

· B.Sc (Math, Physics, Statistics) – University of Karachi, Pakistan 2010

· Marine Engineering – Apprentice Training College KPT Karachi Pakistan 2005

ACHIEVEMENTS
Embarked the remarkable record of high sales turnover in products handled. Obtained Million $ sales for M/S Inter Equipment Co. Ltd UAE

· UEP Pakistan

· ENI Pakistan

· Pakistan Petroleum Limited

· Byco Petroleum Pakistan

· Fauji Fertilizer Company Ltd Pakistan

· BHP Billiton Pakistan

· OMV Pakistan
· MOL Pakistan
· Descon Engineering 

· Engro Polymer Pakistan Ltd

· Lotte Chemicals Pakistan Ltd

· Attock Refinery Ltd

· Fatima Fertilizer 

· Dragon Oil
· CB & I

· Lamparell

· ENOC

· SAIPEM

· Occidental Of Oman

· Occidental Of Mukhainza

· Salalah Methanol

· Qatar Fertiliser 

With Sumico Technologies;

· KESC BQPS 1,  Installation of DCS to 2 Units (180MW each, EPC Contract)

· KESC BQPS 2, Installation of DSC new plant of 560MW

· PPL, Video Scope for Turbines Inspection
· BP Pakistan, Vibration Analyzer with Laser Alignment package

· SGS Pakistan, P-65 Thermography Camera
· PIA, X-Ray Machine along with training
In addition to above mentioned ,  Annual contracts for services of Thermography & Vibration Analysis with JJVL Jamshoro, KESC BQPS 1, Lucky Cement, UEP, OGDCL Sawan Gas Field on renewal basis.
CAREER SNAPSHOT
Sales & Marketing Engineer (Oil Field Supplies Division)




2013- till Date
Inter Equipment Co. Ltd UAE

Authorized Distributor of Well Known KF Flow Control Valves in MENA region. Reputed as key vendor for major companies in the field of Pipe, Valves & Fittings for sectors like Oil & Gas, Petrochemicals, Water & Power, Marine & Shipbuilding, Construction Industries. The Multi Million dollar enterprise also is a big stockiest in the region

Manager (Sales & Marketing)







2009-2012

Assistant Manager (Sales & Marketing)






2005-2009

Sumico Technologies Pvt. Ltd Pakistan

Marketing & Sales Authorized Distributors/Resellers of world renowned brands like 

· FLIR Systems

· GE Inspection Technologies

· Oxford Instruments

· Proceq SA

· Olympus NDT

· Emerson Process Management (AO Division)

· Emerson Water & Power (DCS Ovation)

· Rosemount Measurement

· Rosemount Analytical ETC

AREA OF EXPERTISE

Sales & Marketing:
· Presales, Sales, Technical support, After sales support for machine health tools & services to satisfy End User for its working and applications.

· Work with the team in identifying opportunities

· Help set and impose market strategy as well as enterprise growth opportunities

· Meeting End Users for generating RFQ’s and converting into a sales deal with continuous follow-up and feeding for stand-alone characteristics of product.

· Marketing Visits to new & existing customer to educate and identify for their current and upcoming requirements.

· Keeping follow-up of visits, generating sales lead, converting sales leads into order & timely deliveries.

· Preparing customized quotations keeping in view customer application and requirement of delivery along with commercial viability of the product to be selected as only solution.

· Registering Sales Orders, making orders to Factory or Allocating stock item or to liaise with distributor for the delivery.

· Issuing Delivery Note, shipping documents, custom advises and required documentation as per required in customer country. 

· Looking after receipts of timely payments from customer and keeping an eye on complete cycle.

· Closing successful cases after payments

· Preparing CS on sales, quotations to order ratio, growth etc

· Be an active participant in any trade shows, exhibitions, offers to promote company products, simply penetration of market and increase market share.

KEY ACCOUNT MANAGEMENT

· Assume full responsibility of business communication and interaction with spectrum of clients

· Manage portfolio with high net worth client, determine the most crucial needs of these key customers and carries them out to ensure that they receive first class customer care and service

· Process transactions and respond to product – service inquiries in a responsive, accurate and timely manner. Use customer service skills to heighten sales opportunity of each customer contract

· Maintain continuous client communication, promptly disseminate new information related with products-service, coordinate co-selling activities, exchange information and resolve issues to ensure quality service.

· Come up with a strategy to manage account and set account management objectives. Encourage repeat business by networking with current clients.

PROVEN JOB ROLE

· Managing world renowned Brands like FLIR systems, GE inspection technologies, Emerson process management, Olympus NDT, PROCEQ SA, Rosemount Measurement, Rosemount Analytical, Emerson Water & Power Division, YXLON etc by marketing visits, exhibitions, seminars, workshops etc.

· Preparing prequalification documents for customer registration as per clients specific requirement.

· Generating RFQ’s, providing accurate quotations, registering SO and arranging material to site as per agreed terms & conditions.

· Addressing queries & resolving technical issues.

· Handling, costing, pricing and techno-commercial quotations for local and foreign customers.

· Managing key accounts of highly worth customers. Maintaining records for the same.

· Managing Annual contracts for supply of material and services specially for (NDT, Vibration Analysis etc)

· Preparing local and foreign purchase requisitions.

· Managing after sales service, delivery and expanding of customer base within the assigned territory.

· Preparing Analysis, Sales reports, sales projection, customer surveys and annual reports in meetings

· Identifying customer needs and developing products accordingly.

· Co-ordinating with product engineer & sales department for product issue.

· Participating in product development and its concurrent introduction to market.

· Selecting site/market for new development with focus on multi-unit opportunities.

· Conducting different programs to receive feedback regarding products and services.

· Supervising quality, health & safety standards implementation, providing inputs to auditor.

· Maintain and developing good business relations with supplies, vendors, manufacturers and internal client.

· Achieving assigned Sales Targets in conjunction with company objectives for the allocated territory and period of time.

PROFESSIONAL DEVELOPMENT:
· Sales, support & troubleshooting of INFRA RED Camera along with application 2009 at FLIR SYSTEMS Dubai UAE

· Sales & Support person Education, Efficiency & development Certification (Video Scope) 2009- GE inspection Technologies Dubai UAE 

PERSONAL DETAILS

· Nationality:



Pakistani

· Visa Status:



Resident

· Driving License: 



Yes (UAE & Pakistan)

· Language Skills:



English, Urdu, Hindi, Basic Arabic

· IT Skills:




MS Office Suite, Email & Internet Application

