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Experience Summary: Business professional, an MBA (Mktg & International Business) & Bachelors in Comp Science, having more than 5 year of experience in a Sales & Marketing, ERP and CRM in Retail, telecom, Automobile and IT industry, currently present in UAE on Visit Visa till’ July14.
Career Objective : To pursue a successful career in an organization where I could give my best with full dedication and work so effectively and efficiently
Professional Qualifications:

· MBA (Full-Time) in “Marketing & International Business” from “Jamia Hamdard”, New Delhi in 2009.
· First Class B.Sc. (Computer Science) from M.J.P.Rohilkhand University Bareily in 2006.
· Have studied thoroughly about “Retail Management” as a special subject during MBA.
Professional Experience ;                                           
Southend Honda : (RN Infracommunications Pvt Ltd)                                 Mar 11 - April 14
Title : Marekting Executive
Responsibilities:

· Sales through handling optimum utilization of marketing budget, including advertising, print collateral, trade shows, conferences, and various ATL, BTL activities for Honda Cars.
· Experience in managing Agency, Vendor management, Product launch, Media planning strategies, Brand building programs, Material distribution, Event Management etc in and outside the showroom. 
· Handling a team of associates; responsible for implementation of marketing programs and coordinating the marketing operations to increase the market share of Honda Cars.
· Identifying potential target market across Corporate verticals. Develop and plan Marketing and PR strategies and activities for specified products such as identifying current & future needs, buyer influences, buying patterns & projections.

· Overall responsible for achievement of sales nos through efficiently running the Customer loyalty Programs and by launching and executing various schemes for dealers.
· Doing research work to promote the products of the clients.
Dimension India IT Services Pvt. Ltd.:                                                                  Aug 10 – Mar 11 
Title : Project Delivery Executive 
Responsibilities:
· Organized and executed company representation in trade shows, conferences, and seminars.

· To follow-up the prospects strictly on daily basis and convert them into customers.
· To understand client requirements personally and elaborate them to the team of production. Develop strong customer relationships and trust to secure recurring business.
· To understand the "Nature of Business" of clients and prepare a strong marketing plan accordingly.
· Preparing daily report on Excel.
· Searching the data of products for client and modify them according to the profile of business so that they can market the products in a best possible manner.

Simoco Systems & Infrastructure Solution Ltd.:                                              May 09 – July 10
Title : Sales Officer
 Responsibilities:
· Exploring the market and enhancing the sales for “CCTV Solutions, Biometric Machines, Mobile Phones & Laptops by formulating and implementing various marketing strategies.
· Allocate team resources, shape priorities, and coordinate for technical interactions with customers to have a better understanding of market and customer satisfaction level.
· Develop strong customer relationships and trust to secure recurring business.

· Achieve high level of Customer Satisfaction through prompt onsite resolution of issues.

Achievements:
· Won Interfaculty Cricket Championship in Jamia Hamdard University.

· Best cadet in the camp of NCC.
· Participated in Chess Championship in Jamia Hamdard and got the title of 2nd runner up
PERSONAL PROFILE: -

Date of Birth

:
11th June 1986

Marital Status               :

    Single           
