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Achievement-driven professional seeking senior managerial level assignments in Sales & Marketing / Business Development / Channel Management with a leading organization of repute
Profile Summary

A seasoned professional with over 11 years of commendable success in:

~ Sales and Marketing 


~ Business Development


~ Key Account Management

~ P&L Accountability


~ Product Management


~ Team Management


~ Techno-commercial Operations

~ Inter-departmental Coordination
~ Market Segmentation
· Expertise in managing entire business operations with focus on top & bottom line profitability through optimal utilization of resources; highly skilled in market forecasting & formulating strategies to exploit business opportunities

· Ability to formulate and implement tactical initiatives to achieve corporate strategic goals

· Deft in developing and sustaining large accounts like Reliance, HCC, Gammon, Technimont, HPCL, BPCL, etc.
· Possess credibility & personal integrity that leaves lasting impressions with corporate decision maker, motivate employees & generates loyalty

· Built solid track record of successful roll-out, management and turnaround of fortunes through astute planning and execution of various activities

· An enterprising leader with proven abilities in leading teams towards achievement of organizational goals
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Career Milestones

· Received TAE of Quarter Award in 2008 at Hilti India Pvt. Ltd.
· Gained recognition from the President with an award in 2008 at Hilti India Pvt. Ltd. for outstanding sales of Laser tools

· Essayed a stellar role in the development of Energy and Industries Segment for Mumbai Region at Hilti India Pvt. Ltd.

· Achieved annual sales plan for the year 2006, 2007, 2008, 2010 & 2013

· Hold the credit of receiving an order of INR 3.2 Crores from Reliance Industries Ltd. for Jamnagar Plant (J3) in 2014
Core Competencies

· Identifying and networking with financially strong and reliable channel partners, resulting in deeper market penetration and improved market share; overseeing projects & inquiries and supply to major accounts, when required

· Liaising and building healthy relations with business partners for achieving business goals

· Handling the study & generation of enquiries, preparation and submission of proposals; interfacing with Suppliers, Contractors, etc.; conducting comparative study of various products, competitors and analysis

· Interfacing with clients for suggesting the most viable product range for securing repeat business

· Generating new and repeat sales by providing product and technical information in a timely manner; determining customer requirements and expectations in order to recommend specific products and solutions

· Recommending alternate products based on cost, availability or specifications along with the present price, credit and terms in accordance with standard procedures and customers’ profitability profiles 

· Organizing promotional campaigns / technical presentations for new product development; focusing on brand establishment & market penetration

Organizational Experience

Since Oct’12 with Hilti India Pvt. Ltd., Mumbai as Market Segment Manager (Energy & Industry)

Key Result Areas:

· Entrusted with the responsibility of handling business development in key accounts of Energy and Industry and Building Construction Segment in Mumbai region

· Streamlining various measures towards driving the sales from offshore segment for specialty products like direct fastening from top offshore contractors; conceptualizing and implementing strategy for offshore segment sales
· Augmenting Business of INR 4.5 Crores form Key Accounts; working towards ensuring:

· Maximum wallet share from the clients

· Clearance of timely payment collection from these clients
· Ensuring proper coordination with key decision makers from these clients to ensure clarity on all products, technical & commercial related issues
Jan’12-Oct’12 with 3M India Ltd., Mumbai as Area Sales Manager- West
Key Result Areas: 
· Shouldered the responsibility of handling:

· Products like the Sorbents (spill control products) and Matting for entire Western region in coordination with channel partners, consultants (for getting specifications done at tender stage) and key accounts

· Development and appointment of partners in desired pockets

· Training and development of dealers

· Appreciation of dealers with Gradation plan

· Single-handedly maintained the track for channel partners through scheduled reviews and performance analysis
· Carried out overall commercial, logistics and aftermarket activities with the concern departments

Nov’07-Dec’11 with Hilti India Pvt. Ltd., Mumbai as Manager - Projects
Key Result Areas:

· Looked after the business development operations in Energy & Industry and Building Construction Segment in Mumbai region

· Spearheaded entire gamut of commercial, industrial and infrastructure projects related operations

· Efficaciously worked towards ensuring proper collection & maintenance of agreed credit period

· Handled the enquiries and sales in Mumbai Energy Segment

· Worked in coordination with Finance, Operations and Logistics divisions for smooth order fulfilment
Previous Experience

Aug’05-Nov’07 with SHV Energy Pvt. Ltd., Mumbai as Account Manager - Industrial Sales
Jun’04-Aug’05 with Gaylord Pharma Systems, Mumbai as Key Accounts Executive

Jun’01-Jul’02 with SaiBaba Tractors, Nanded as Sales Engineer

Academic Details

· Masters of Management Sciences (Marketing) from Thakur Institute of Management Studies and Research, Mumbai in the year 2004

· Diploma in Advertising & PR from Welingkars Institute of Management Studies & Research, Mumbai in 2003

· BE (Mechanical) from MGM College of Engineering, Nanded, Maharashtra in 2001

Trainings

· Underwent 2 days training programmes at Hilti India Pvt. Ltd. based on:

· SSS NG (Strategies for Successful Selling)

· SAM II (Strategic Account Management)

Other Engagement

· Received first prize in a Musical Skit during Annual Social Gathering
IT Skills

Operating Systems: 
Windows 98/ Microsoft Windows XP

Packages: 

MS Office (Word, Excel and PowerPoint), Access and Outlook Express

Designing Tools: 
AutoCAD R 14 and Auto LISP

Personal Details

Date of Birth:

8th April, 1979

Languages Known:
Marathi, Hindi , English
