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OBJECTIVE

Driven, results-oriented sales engineer with expertise in dealer and consumer sales eager to contribute to optimizing revenue and profit performance for a progressive organization.
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	PROFESSIONAL DETAILS
	KEY ATTRIBUTES

	Qualifications
	Bachelors in Electrical & Electronics Engineering and Masters of Technology from Power Electronics & Electric Drives
	· Cold calling.

· Human Capital Management.

· Sales Force Effectiveness.

· Procurement Strategy and Execution.

· Telesales.

· Customer focus.

· Retail sales.
· Dynamic communication.
· Business development.
· Strategic planning.
· Fiscal administration.
· Consulting.
· Advertising. 

	Position
	Sales Engineer     
	

	· 02+ years of successful sales experience, including executive-level accountability for budgeting, cost control, strategic partnering, business development, team building and OEM relations.


	


sales Engineer






M/s. SONU ENTERPRISES (P). LTD. (July 2012)

CONTRIBUTION

Responsible for developing portfolio of accounts through a new business development. Also in charge of looking to bring opportunities and for managing full negotiation and close process with clients from start through to finish.
Duties:

· Demonstrated exceptional communication skills in consulting with key decision makers, delivering powerful presentations, persuasively negotiating major transactions, steering critical committees, managing high profile accounts, diplomatically troubleshooting problems and delivering comprehensive training programs.

· Historically excelled in defining and penetrating lucrative markets and capitalizing on opportunities to strategically drive business growth.

· Decisive, motivating leader with extensive experience in managing national sales groups, independent agents, dealer organizations and distributors.

· Maximized sales in current/previous jobs by designing and launching proactive campaigns, developing existing accounts, generating new business through cold calling, referrals and leads follow-up and customizing sales strategies to address client-specific needs and markets.

· Created innovative marketing brochures, flyers, lead generation materials, advertising and sales support tools.

· Maximized market visibility by planning and producing tradeshow, conference, and event promotional initiatives.
· Managing the sales process for new prospects from initial contact through to closure.

· Dealing with customer enquiries face to face, over the phone or via mail.

· Contacting prospective customers and discussing their requirements.

· Achieving all revenue targets and objectives in line with the area business plan.

· Working closely with the marketing team to produce any sales collateral required for the target market.
· Reporting business trends and area performance to the National Sales Manager.

· Developing and maintaining successful business relationships with all prospects.

· Identifying what customers want.

· Planning and organising the day to ensure all opportunities are maximised.

· Developing a full understanding of the business market place.

· Ability to prioritise workload work effectively under pressure and to tight deadlines.

· Superior time management skills and strong attention to detail.
TECHNICAL SKILLS FROM ELV SYSTEMS AND EXPERIENCE

· Technical Skills from CISCO Switches and Routers with 02+ years experience.

· Technical Skills from CCTV Surveillance Systems with 02+ years experience.

· Technical Skills from Access Control Systems with 02+ years experience.

· Technical Skills from Face Recognition Solutions with 02+ years experience.

· Technical Skills from Gate Barrier with 02+ years experience.

· Technical Skills from Vehicle Tracking Systems with 02+ years experience.

· Technical Skills from Video Door Phone with 02+ years experience.

· Technical Skills from Public Addressing Systems with 02+ years experience.

· Technical Skills from Fire Alarm Systems with 02+ years experience.

· Technical Skills from Structured Cabling with 02+ years experience.

NOTABLE ACCOMPLISHMENTS IN JOB

· Successfully execution of project in ELV Systems for Southern Indian Railways.

· Successfully execution of project in Security and ELV Systems for The Singareni Collieries Company limited an Indian Government Company.

· Successfully execution of project in Security, LV and ELV Systems for Indian Army.

· Successfully execution of project in Security and ELV Systems for Apollo Tyres.

· Successfully execution of project in Security, LV and ELV Systems for Nerolac Paints.
· Successfully execution of project in Security and ELV Systems for Shiva Sakthi Bio-Technologies Limited in all plants of India.
ACADEMIC QUALIFICATIONS

· Master of Technology 2012-2014

Power Electronics and Electric Drives Swarna Bharathi College of Engineering 3.5 GPA.
· Bachelor of Technology 2008-2012
Electrical and Electronics Engineering Swarna Bharathi Institute of Science and Technology 3.5 GPA.
· Higher Secondary 2006-2008

English, Maths, Physics, Chemistry Narayana Junior College 3.5 GPA.
PERSONAL SKILLS
· Self-motivated.

· Target driven.

· Initiative.

· Articulate.

· Influencing skills.

IT-SKILLS
· Auto CAD.

· ETAP an Electrical Power System Software.

· MS Project, Orion.

· Microsoft Office Suite: Proficient in Excel, Word and PowerPoint.

· Operating System: Windows 9x – 8.x.

· Others: C, C++, P-spice, Assembly Language, MAT LAB, Circuit Lab Simulator, Adobe Flash-3.0.
PERSONAL DETAILS
Date of Birth

: 11th April, 1990.
Nationality

: Indian.

Religion

: Muslim.

Languages Known
: English, Urdu, Telugu and Hindi.

PERSONAL INTERESTS

Travelling | Reading | Cricket | Classic Cars 
1 | Page

