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                                      Manish
Manish.219321@2freemail.com 
 
Professional Objective

SALES & MARKETING MANAGER
EXECUTIVE PROFILE
Highly talented and creative Sales & Marketing with 9+ years of progressive experience with leading MNC  in INDIA like SIEMENS, INOX CVA, Larsen & Toubro : Oil & Gas  with proven ability to outperform competition, increase profits and increase market share. Serving in Marketing & Sales, providing foresight and direction in strategic planning and executing successful projects for leading clients in India & abroad. Possessed Strategic and innovative thinker with amalgamation of effective communication and writing skills. Stood respected engineering team leader of diverse designing teams and problem solver for senior colleagues.  Seeking for new career challenges where a top professional engineer will handle challenging assignments to harness business development & marketing skills and knowledge to maximize expertise and potential for the ultimate corporate growth. 

Executive Competencies

             ♦ Find the new Customer & bidding                                                     ♦ Giving presentation to customers
                ♦ Project Inquiry Pre acquisitions            
                                       ♦ Offer Preparation/Proposals/submission                        

                ♦ Project Execution & Monitoring            
                                       ♦ Identifying the Vendors & assisting in bought outs                        

PROFESSIONAL WORK HISTORY

SIEMENS AG, Germany c/o SIEMENS LTD, India. (Oil & Gas)                                 August 2009 to till date
Senior Executive: Marketing & Sales                                                                                    Vadodara, India.
Working in Power & Gas division of SIEMENS for Centrifugal Compressors. Developed and worked in Variable pitch blade type Axial fan business started in SIEMENS Vadodara. Responsible for tracking forthcoming projects, Collecting Market information, making the bid proposal, understand customer drivers-business, conceptualize the project to suit customer requirements and influencing the customer specification to bag the orders. Visiting and maintaining relationship with customer + consultants for project and commercial discussions, giving capability presentations, conducting factory visit of customers & consultants.  Work for receiving inquiries, updating in internal system, doing optimization in cost basis via localization through internal team and acquiring the internal management approval for bagging orders. Coordinating with the proposal & sales team of SIEMENS Germany and helping the proposal team for making the offer to the customers. Generating the RFQs, getting the offers from Vendors,evaluating offers of vendors/bought outs, assisting during procurement, expediting the delivery of  project  items and maintaining the cost book and cost control.
· Full responsible for releasing techno commercial offer of the Centrifugal compressors for Indian & Global Projects.   
· Have visited at SIEMENS Germany 5 times for Business meeting, Business agreements and attracting the business 

target/aligning & Business localization in the INDIA. (Duisburg, Leipzig, Frankenthal,Helsingor-Denmark & Others)
· Reporting directly with the Business Unit Head of the company to set scheduled business targets and order entry.
· Got promoted to Sr. Executive in Marketing and Sales within two years after joining the company.
· Achievements: - Business target for the new business of Compressor & Fans of 9 M€ successively Subcritical Power Plants of rating 350 MW. 
· Stood successful in registration of SIEMENS Ltd. as vendor for manufacturing Super Critical Power Plant fans. 
· Coordinated with different team and achieved maximum localization of 40 % for the order entry intake.
INOX CVA c/o Inox India Ltd.                                               
                            Feb 2008 to August 2009
Design Executive 







                              Vadodara, India.
Design Engineer                                                                                                              Nov 2006 to May 2007
                                                                                                                Vadodara, India.                                                                                                   

Responsible for the detail engineering design of cryogenic static equipments/vessels, process engineering and its piping together with P&ID formulation; collaterally  providing solutions to the Production and Purchase department, getting approval of clients/TPI and inputs to Sales and Marketing personnel. Fully accountable to the Head of Department for providing solutions of designing and manufacturing problems with aid of personal engineering skills and design codes & crafting costing sheets for marketing department. Providing trainings to the junior fellow and taking active participation in management. 
· Full responsible for releasing drawing of the project together with maintaining its approval from TPI.  

· Worked directly with the Vice President of the company to set scheduled goals and project competency.
· Successfully handled projects of Sonatrach Algeria (Nitrogen storage and gas generation system), Vietnam Petro gas Dung Quat Polypropylene package via Hyundai Engineering Service, Salem Steel Authority of India project containing packages of Liquid Argon, Liquid Oxygen, Liquid Nitrogen. Also engaged in generation of IMO (International  Maritime Organization) frame tanks as a new product for the company etc.
Key Strategic Accomplishments:-

· Scrutinized for the Assistance Manager for new business unit and possessed KASEZ authority.
Larsen & Toubro ECC                                                                                                    July-2007 to Feb-2008 
Senior Design Engineer      




                                                        Chennai, India.  


Provide highly strategic and tactical service as Sr. design Officer of this leading multination company engaged in the business of turnkey construction and detail engineering projects in India and abroad. Held in designing the detail EPC projects of US, Middle East and Europe based clients in Global Engineering Services of L&T. Scrutinized for the management trainee scheme.

Academic & Professional Qualification

· Master of Engineering 2007 (with 78%  Distinction, GPA 3.92)

       The Maharaja Sayajirao University of Vadodara.

· Bachelor of Engineering, Mechanical 2005 (with 73% Distinction, GPA 3.96)

The Gujarat University of Ahemdabad.

Technical Skills

Proficient in the use of: MS-Office (Word/ Excel/ PowerPoint), bidding, costing, business communication, coordination etc
Personal Details

Nationality


: 
Indian

Marital Status


: 
Married

Date of Birth


:             14th, Oct 1982.

Languages


:             ENGLISH,HINDI,GUJARATI  
Hobbies                                             :            Swimming, Table Tennis, Basketball and Adventurous Traveling.        

          * Successful people have the ability to grow anywhere. – Anonymous *
