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Seeking a responsible and challenging position in a growth oriented progressive Institution where my experience and skills will significantly contribute to the overall success of the organisation and provide opportunities for my career growth.

Summary
· Until recently associated with Citi Bank As a Banking Executive.
· Willing to work in competitive working environment by accepting challenges of new technology.

· Excellent logical approach towards problem solving.

· Possess exceptional team spirit helping in easy achievement of organizational & personal goals



Academic Credentials

	Degree
	University
	        College /School
	Year of passing
	Percentage

	M.B.A.
	Amity University, U.P.
	Amity Bangalore
	2011-2013
	Cgpa – 6.2

	B.com
	Mumbai University
	Mithibai College
	2008-2011
	60.3%

	12th
	I.S.C.
	Timpany School
	2007-2008
	72.17%

	10th
	I.C.S.E
	Progressive English School
	2005-2006
	67.67%




Professional Experience
Citi Bank N.A.                                            Banking Executive                                              Nov’12 –Jun’14
Key Responsibilities:

· Primary responsibility of acquiring New-to-Bank clients for Asset products as well as Liability products and   develop a relationship for cross-sell opportunities.
· Sales & Relationship Management for existing customers.
·  Communication with clients for business generation and servicing.
· Generate deployments for the team and arranging Marketing events/activities for business generation and leads accumulation.
·  Build and nurture relationship with the Decision Makers in all the corporate being mapped to.
·  Handle service issues and queries and route it to the concerned teams for getting them solved.
· Cross-selling of asset products like Credit Cards, Personal Loans, Overdraft facility, etc. at the point of sourcing.
· Generate sales revenue at designated location or assigned geographical coverage area

· Meets/exceeds sales established sales goals 

·  Follows laid out sales and service processes to establish contact with prospective 

            customers, understands needs and sells them appropriate products offered by the bank

· Maintains updated knowledge of company products and processes and is able to offer a 

             high quality sales experience. 

· Gathers information as needed about customers, markets and competition 

· Primarily focuses on single family of bank products such as cards, loans or banking 

            accounts with associated add-on products like insurance 

· Might still sell additional product families to customers on a limited basis 

Proficient in selling to mass market customers and is deployed in mass market locations. 



Academic Projects

· Title - 
Export Marketing
· Company- Africo Exports private Ltd.

· Timeline – November 2012 ( 2nd Semester TYBcom)

· Summary – The aim of the project was to research any Export Marketing Company in Mumbai. A lot was learnt and achieved in this project - The market share of this company, the market condition as a whole, competitors stand in the market and mainly government restrictions, tariffs, laws regarding export marketing in India.

· Title - Comparison of NSE and BSE on listing procedure of equities.
· Company- FairWealth private Ltd.

· Timeline –June 1st to July 31st 2012

· Summary – The aim of the project was to list out and compare the entire listing procedure of NSE and BSE and to determine which is better and in what aspects. The project also involves a research conducted by questionnaires as to which market the investors prefer investing in; NSE or BSE. 



Personal Dossier

D.O.B                          : 24-06-1991
Marital Status            : Single

Visa Status                 : Under Father’s visa
LANGUAGES KNOWN

· Spoken – English ,Hindi
·  Written – English, Hindi
· Reading – English ,Hindi
