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Career Objective
To work with the relevant Industry that would help me grow professionally and personally and to be able to contribute to the organization's growth to the best of my ability.
Professional Snapshot
A management graduate having 4+ years of work experience in the field of Corporate sales, Media buying, B2B,IT and Non IT sales, Customer service, Call center, Print and Digital sales, AD sales, Content Marketing, Space selling, Digital sales and Marketing, Online Education course sales.
Area

Hard core sales, Marketing and Business development. Team management in the industry of Corporate sales, Media buying, IT and Non IT sales, Print and Online sales, Branding, Events, Customer service, Call center, Online Training Courses. 
Profile

Corporate, IT and Non IT sales, Media buying, Print and Digital Sales, Content Sales, Call Center Sales and Service, Customer Service, Space Selling Advertisements & Advertorials, Job fairs, Events, Online IT Training Sales. 
The Core Competencies

· Sales and Marketing, corporate Sales, content sales, Ad sales. space selling, Lead Generation campaigns, call center sales and service, customer services, Online Campaign management [Print and Digital].

·  Strategic Planning & Business Development.
·  Key Account Management.

·  Relationship Management and Client Servicing.
 Career Highlights
· Worked as Manager for Sales and Marketing for Siliconindia Magazine- Print and Digital Magazine dept in Siliconindia Pvt. Ltd. Since June 2013 to November 2014.
· Worked as Manager for Sales and Marketing for Digital Marketing dept in Siliconindia Pvt. Ltd. Since April 2012 to November 2014.
· Worked as Manager for Sales and Marketing for Online Sales dept in Siliconindia Pvt. Ltd. Since September 2010 till March 2012.
·  Software Ltd to provide customer service for TATA Indicom and TATA Docomo customers. Since June 2009 to July 2010.
Personal Strengths 
· Planning and Execution, Strategies and Decision making skills.
· Ability to handle multiple tasks.
· Excellent communication, presentation and reporting skills.
· Able to work under pressure and a good team player.
Work Experience in Detail
Siliconindia Pvt. Ltd.
Designation: Manager Sales and Marketing- Print Department (June 2013 to November 2014) 
Responsibility/Accountabilities:
· Working for acquiring client for Siliconindia Magazine Cover Story, Content Sales, and Ad Sales for Technology software and Hardware technology products.
· Worked for “Company of the Year” annual review and “Best Companies to work with” special issue magazine.
· Launched “Top Cloud Computing Companies” special issue magazine and published successfully.
· Launched New Technology vertical magazine “Siliconindia Specials” [For Different Verticals]
· Design Products/Services for Magazine.
· Approach client for presale concepts and build client database.
· Corporate Communication on Media Relation.
· Negotiate on different issue between Client and Vendors.
· Post Sales Client Servicing and Customer Delight.
· Constantly in touch with clients regarding their queries and issue to resolve it.
· Working with management to design work flow and WBD strategies.
· Oversee product research and development according to market trends and customer demand.
· Prepare weekly sales and marketing reports for submission to the Chief Executive Officer and Managing Director. 
· Coordinate feasibility studies on proposed products.
·     Appraise the performance of the Marketing and Sales team members.
· Working on back end operations for customer’s pre and post deliveries.
Siliconindia Pvt. Ltd

Designation: Sales and Marketing Manager for Digital Marketing and Online IT Training Sales Department (September 2010 – November 2014)
Responsibility/Accountabilities:
· Working on acquiring clients for Online promotional campaigns such as Whitepapers, Case studies, Lead Generation, Banner Ads, Webinars, Launches, Articles, Content Based, Target Based, Micro sites, E-mailers by Targeting various segments like, CXO’s, SMB, CIO’s, IT Managers / Heads end users, CTO, ITDMs and other industry decision makers (SME and Large Enterprise]
· Responsible for creating awareness for the website to increases traffic. 
· Analysis on the current business goal and compare them and generate report.
· Preparing market surveys, reports on competitors strategies etc. 
· Design attractive presentations for the promotional campaign of the product. 
· Providing quotes, generate sales, promote sales and marketing.
· Create Company Backgrounds, Support Market Research by doing extensive information requirement from primary( phone call dialing on Skype) /secondary research( Internet search engines)
· Assisting the marketing manager in planning budget, selling products, and coordinating the promotional events or campaigns. 
·   Oversee all advertising, publicity and brand management.
· Lead on customer satisfaction surveys and report to management to inform on implications/future sales strategies. 
· Maintain and update the market research and sales reports. 
Genisys Software Pvt. Ltd

Designation: Outbound sales executive for Tata Tele service department from (June 2009 – July 2010)
Responsibility/Accountabilities:

· Contacting TATA Indicom and TATA Docomo customers to provide customer service.

· Solving the queries and issues of the client over the phone call.

· Selling Add-On packages and latest offers by explaining the benefits and advantages of the products.

· Using the CRM software and client application software for reporting and collecting the issue and feedback of the customers.

·  Reaching the targets weekly and daily by attending the given calls and solving the customers’ issue.
Skills and Experience
· Hands on experience in corporate sales, media buying, online and print, call center, customer service, technology magazine, content sales. 
· Online Campaign Management, Optimization and Execution in the
categories like CPA, CPL, CPC, CPV (Cost per Visit) and Click2Call campaign.
· Hands on experience in Display marketing (Banners and Text Ad and Text links)/ Webinar, Case Study/Email Marketing/ Technology Blogs, SMS/WAP, Social Media optimization and Media planning.
· Database Quality Monitoring Work with the top performing affiliates helping them to maximize their own earnings and initiate them to deliver more (help with campaigns, offer promotions etc).
· Knowledge of working with back end team on digital marketing: SMM, SMO, SEM.
· Knowledge of web traffic and brand value.
· Web Analytics(Active conversion, Google Analytics)
· Corporate communication.
Computer Skills
·  Hands-on PC skill with knowledge of commonly used MS Office Software’s.
· Internet
Educational Qualification
· Bachelors in Commerce: RBANM’s College Bangalore University- (2010).
· PUC:  Smt Chennamma Junior College Madapura Kodagu District- (2007).
· 10th Std: St Mary’s High English Medium School. Sunticoppa Kodagu District- (2005).
Achievements
· Worked for “SI Company of the Year” annual review magazine and published successfully.

· Designed “SI Best Company To Work With” magazine and launched successfully.
· Worked with “Siliconindia special issues” magazine and launched successfully. 
· Designed “Top Cloud Computing Companies” magazine and launched successfully.
Personal Details
Date of Birth                   :  30- 08 - 1989
Linguistic Proficiency    :  English, Hindi, Kannada, Coorgi
Marital Status                :  Single
Gender

 :  Male
VISA Status                     :  Visit VISA
