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CV NO: 137370
Personal Statement 
                    

Expert sales professional with over ten-year sale and business Development experience, Five year specified experience with UAE (Dubai and Abu Dhabi) . Reliable, trustworthy and conscientious sales professional, who can deliver inspiring presentation, handle pressure, work as part of a team and most importantly inspire customers to make a purchase.

Areas of Interest: (Property and Real estate Sale(B2B sale (Luxury Brand Sale (Hotels and Restaurants Sale   
 Competencies


                         
                                            Exploring new business as well as retaining existing clients.

 


Relationship building, Negotiation, presentation, achieving sales target in pressure

                                            Customer sourcing, confident in giving presentation and energetic     




Consultative Selling, outgoing, gathering market knowledge 

Experience Highlights

	(Emirates NBD- 27th Oct 2013 _ 26th  April 2015

	 Designation

 Location

 Function 
	
	Sales Executive, Business Banking
United Arab Emirate, Abu Dhabi 

	
	       Sale  



	             |Responsibilities
	· Handle walking customer and source new Companies for SME CASA, and liabilities

· Convincing customer for bank assurance as cross sale.

· Accomplishing Know your customer process.

· Work closely with compliance accordingly case to case  requirement 
· Educating and consulting a client about best solution in favors of client and bank.   

· Handling documentation for all kind of constitute: LLC, sole proprietor, Free zone ,  Offshore ,partnership and branch of foreign company   

· Building Relationship with the point of contact person, key persons and financial decision makers in the companies

	( Dubai First (group of first gulf bank) – 27th  Jan 2013 –24th  Sep 2013



	 Designation
	         Sale/Relationship officer, Retail banking

	 Location
	         Dubai and Abu Dhabi

	 Function
	         Sale



	      |Responsibilities
	· (Direct sale)Sell credit cards 

· Cold calling and directly sourcing customer

· Telesales  

	( Dunia Finance – 21st March ,2011 – 5th Dec 2012


	Designation
Location
	Sale officer, Retail banking  
United Arab Emirates, Dubai.

	Function
	       Direct Sale, call centre, branch customer service and branch coordination.

	
	       Sale and Business Development



	                      |Responsibilities
	· Sell personal loan and Auto loans

· Cold calling and directly sourcing customer

· Receiving inbound calls

· Making out bound calls

· Branch customer service, handling customer queries, coordinating sale team and handling PDC. 


	Designation
	Product Specialist ,Sale Department 

	Location
	Karachi, Pakistan

	Function
	Sale and Business Development

	                    |Responsibilities
	· Arranging appointments with doctors, pharmacists and hospital medical teams.  

· Making presentations to doctors, practice staff and nurses in GP surgeries,   hospital doctors and pharmacists in the retail sector. organizing conferences for doctors and other medical staff

· Building and maintaining positive working relationships with medical staff and supporting administrative staff

· Reaching (and if possible exceeding) annual sales targets 


( GlaxoSmithKline- Aug 2005 – Jan 2010
Education and Association
	Education

Professional Registration
	MBA –Marketing ,2008
Federal Urdu university, Pakistan.

Proctor Gallagher Institute.
Chairman/co founder | Mr. Bob Proctor

Programs: Thinking into Results, Mind paradigm shifting, Magic in your Mind. 


Personal Detail                                                                                                    
	Nationality

Visa status

Marital status
	  Pakistan

  Visit Visa

  Married

  12.11.1984

  Valid UAE Driving License

	Date of birth

Driving License 

	


