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INTRODUCTION
Since the inception of my career, one of the key abilities that enabled my personal and professional  growth was my ability to relentlessly pursue to fulfill on the responsibilities that I was accountable for. This passion to make things happen irrespective of the prevailing environment, had me grow laterally and vertically in my career. Challenges and new possibilities always excited me and were perceived as openings for actions. I became an enormous resource for the organization to fulfill on its visions and strategies. My experience of 27+ years was enriched with exposure to new business domains, new Products, new processes and systems and new roles and responsibilities.
I started my career as a trainee sales representative with Marico Industries LTD. in the year 1988 and graduated to the level of TSE & worked for 9 years. During my tenure with Marico, I gained in-depth experience right from front line sales, channel management, commercials and logistics and team management. I developed a successful hub & spoke model of distribution for rural penetration in Karnataka which was eventually replicated nationally a year later.
The rich experience & solid foundation gained by me in Marico Industries Ltd paved the way for my future career growth in subsequent organizations commencing from Sony Music Entertainment Ltd, Times Music (Times of India Group), Living Media India Ltd(India Today Group) to Osotspa Co., LTD, Thailand.
Having developed broad based competencies in:  Start-up Operations, Profit Centre Operations, Sales & Marketing, Channel-Management, Commercial and Logistics, Team Management, Cross functional co-ordination and Relationship Management, I now wish to contribute my experience and knowledge for the growth of organizations who are upto fulfilling on their larger vision in a senior role.
PROFESSIONAL EXPERIENCE





Since November 2011                            Osotspa Company Limited, Thailand.

                                                                    Sales & Marketing Manager-INDIA
                                                                    Based out of Bengaluru

January-2009 to May-2011                   Living Media India Limited (India Today Group)     

                                                                    Deputy Regional Manager, Karnataka
                                                                    Based out of Bengaluru

May-2006 to January-2009      
          Living Media India Limited
           
                                                                    Business Manager-Music Imports
                                                                    Based out of Delhi

April-2003 to March-2005
          Living Media India Limited  

                                                                    Regional Manager (Music Today), Bangalore 
April-2002 to March-2003
          Times Music, Bennett, Coleman & Co. Ltd.

                                                                    Assistant Manager, Bangalore 

May-1997 to April-2002
          Sony Music Entertainment (I) Pvt. Ltd.
 
 
                                       Area Sales Executive, Bangalore
February-1988 to April-1997
            Marico Industries Ltd., Bangalore 

                                                                      Territory Sales Executive
SECTOR EXPERIENCE         

Sales & Marketing Manager: 3 Years
· Identify Manufacturing facility as per company’s technical requirements.

· Negotiate licensing terms in association with corporate legal and Finance team to sign off agreements.

· Liaise with FSSAI for all product registrations and other formalities in India.

· Spearheading all start-up operations including identifying distributors and stockists in various cities and towns of India.

· Creation and implementation of business plans

· Developing MIS for updated market information flow.

Profit Center Management: 3 Years

Conceptualize, plan and execute the entire gamut of activities such as 

· Identifying potential genres in music, international licensors, 

· Contract negotiation, censor certifications,

· Identifying and appointing vendors for local production,

· Marketing and sales plans and trade promotion inputs.

· Ensure delivery within the timelines 
· Costing and managing the profits of the division.

Sales and Distribution (20 Years)
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As Deputy Regional Manager, Karnataka – Living Media India Ltd. 
      •
Process implementation and management

      •
Business Development in Karnataka

      •
Channel Management. 

As Regional Manager (Music Today), -Living Media India Ltd Bangalore & As Assistant Manager – Times Music 
      •
Expansion of the Business in South India.

· Multiple Launches of products in Modern Trade /General Trade outlets.  
· Innovative merchandising activities to ensure high visibility of priority products.

As Area Sales Executive - Sony Music Entertainment (I) Pvt. Ltd. 
· Launch of new brands in the market (Sony Music in Karnataka.)
· Setting up distribution operations and acquiring major shelf space (Karnataka)
· Business Development in Karnataka & Andhra Pradesh

As Territory Sales Executive - Marico Industries Ltd. (10 Years)

· Setting up & Development of distribution channel for rural Karnataka.
· Responsible for sales, distribution and collection.

· Implementation of marketing activities in the territory.

Salient Professional Recognition
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•
Successful implementation of the hub & spoke model of distribution in Marico Industries enabled the Company to replicate this model nationally.
· Successfully negotiated with the rural distributors to work with lower margins and also ensured that their achieved higher ROI.
· Successfully introduced the concept of distribution model for the Music Industry in Karnataka.

· Successfully achieved the brand leadership for the company(Sony Music) in the portfolio of international music repertoire grabbing a market share of 28% (highest ever for this category in Andhra Pradesh)

· Received award for the Best Sales Personnel and won a 5 days paid holiday trip to Hong Kong.

· Restructured and Streamlined Times Music company operations in South.

· Achieved 49% growth within six months of joining Times Music.
· Awarded a fully sponsored holiday trip to Cairo (Egypt).

Personal Information
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•
Date of Birth: 18.07.1965

•
Married and having two children

·        Hobbies include : Travelling, Reading, Movies, Music.
