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OBJECTIVE
To be associated with progressive organization where my knowledge and education all my can be used in a best possible way and give me ample opportunities to expand my skills and contribute to the organization’s goals by consistently exceeding sales targets through the effective utilization of negotiation, spin selling and problem solving skills and by networking and maintaining client relations.
ORGANISATIONAL EXPERIANCE
COMPANY
SALES EXECUTIVE
 Location: Bangalore, INDIA
December 2011 – March 2013
Key Result Areas:
· Handling sales of the Showroom.
· Educating the customers about our Products
· Taking care of customers issues and walking customers.
· Assisting customers in choosing proper products
· Maintaining the client records and database of the customers.
· Supervising all the activities taking place in the Showroom
· Guiding a team of sales people to achieve their monthly sales target
· Convincing the customers. 
· Reporting the major issues of the customer to the showroom manager.
· Greeting customers and ascertain what each customer wants or needs.
· Maintaining a good rapport and inculcating a long lasting relationship with the customers
· Explaining and educating about the products to the customer.
· Stock maintenance
· Organizing Promotional events
· Handling cash counter in case of emergency
· As arrangingon time delivery of products to the customers
SAMSUNG COMPANY
        Sales Promoter
Location: Bangalore, India
April 2013 – February 2014
Key Result Areas:
· Investigates new items and makes recommendations for purchasing products.
· Takes orders over the phone and in person.
· Advises customers on technical matters and recommends appropriate computer configurations.
· Negotiate price for the sale.
· Provide technical support after merchandise is purchased.
· Construct sales pitches and presentations.
· Travel to areas where needs are projected.
· Serve as a customer service rep for customers who have questions or difficulties.
· Demonstrate product features before a sale.
OPPO MOBILE INDIA
Sales Promoter
      Location: Bangalore, India
      March 2014 – November 2014
SCHOLASTICS
SSLC
Islamia Angalo Urdu High School,Bhatkal(Karnatak)
PRE UNIVERSITY COURSE (Commerce Specialization)
Anjuman P.U College, Bhatkal (KarnatakaSecondary Board)
TECHNICAL SKILLS
· MS-Office ( Word, Excel, Power point )
· Windows 98/2000,XP, Vista, Windows 7
· Tally ERP
STRENGTH
· Excellent team player.
· Highly Diligent and Committed      
· Focused and calm under pressure
· Multi-tasking abilities.
· Ability to work accurately and achieve deadlines
EXTRA CURRICULAR ACTIVITIES
· Won many prizes in Advertising & Management event in UG level.
· Played college level indoor games and won many prizes
PERSONAL DOSSIER
Date of Birth     :17thAugust1992
Languages 
: English, Hindi, Urdu, Kannada
Marital Status
: Single
Current Visa : Tourist 
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