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Objective: To become an achiever in sales
KEY STRENGTHS

· Acquired an experience of 3 years in sales and Marketing

· Ability to envision creative sales strengths and programmers, then follow thoroughly on the details to ensure successful implementation 

· Adapt at opening new accounts with challenging customers in fast paced environments 

· Consensus builder and skilled negotiator with the ability to build and maintain excellent relationships over a long sales cycles

· Able to make rapid assessments and quickly revise tactics to ensure progress and good achievement.

· Ability to perform well on both independent contributor and team member

AREAS OF EXPERTISE & EXPOSURE

Sales & Service in Banking and Automobile industry 
· Drive sales initiatives and for strategic market positioning and ensuring the increase in sales growth

· Ensure territorial growth/development for increasing sales volumes.

· Map & analyze business potential, identify new profitable product & product lines.

· Identify and explore new markets and tap profitable business opportunities for business development.
CAREER HIGHLIGHTS

Sales Executive HDFC Bank Kollam Kerala 2011 March to 2013 December 
· Selling credit cards to new clients’ 

· Maintaining relationships with existing customers through regular visits

· Establish and maintain business relations and generate new business.

· Ensure high level of consumer satisfaction by building and maintaining good relationship with potential customers.

· Verifying  the documents and submitting with 100% success ratio

· Initiate and close deals.
Car Sales Executive 2014 Jan to 2015 Feb 

Fiat Showroom Kerala India 

Responsible for selling the maximum number of vehicles possible at optimum profit. Also in charge of building relationships with customers and generating new business through marketing available extras, accessories and value added products
· Selling both new and used cars as well as finance and related product.

· Selling and promoting Finance, Insurance products and Paint Protection.

· Demonstrating vehicles to customers, including taking them for drives.

· Reporting to the vehicle Sales Manager on activities, reviews and analyses.

· Meeting customers face to face and holding sales discussions with them.

· Writing up sales contracts.

· Representing the company at trade exhibitions, events and demonstrations.

· Negotiating the terms of a sales agreement and closing sales.

· Following-up in-bound telephone enquiries, walk in prospects and emails enquiries.

· Arranging appointments via Internet Leads.

· Preparing car purchase packages.

· Cold calling up qualified sales prospects.

· Delivering vehicles to customers.
PERSONAL DETAILS
Languages Known
:
English, Hindi, malayalam

Date of Birth

:
15/01/1993

Visa Status

        :
Visit 
