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Career Objective
To work in a reputed and aggressive organization that provides proper ambience to sharpen my skills and a challenging opportunity to make significant contributions to achieve organizational goals through continued development of professional skills.
Core Competencies

· Self-Motivated
· Adaptable to any situation

· Co-Operative Team Player

· Good Listener and Hard working

· Good Interpersonal Communication

· Organizing and Co-ordination

· Ability to make administrative decisions and judgments

· Ability to work under Pressure
PROFESSIONAL EXPERIENCE 

Name of Organization 

: Al-Obayan Trading & Contracting( vendor of SAUDI ARAMCO)
Duration Of work 

: October 2011 to November  2013
Location


: Kingdom of Saudi Arabia
Designation 


:Business Development  Executive
Job Profile
· Experience of territorial marketing, account management and client relations and retention.

· Writing detailed sales forecast report for senior company managers.

· Gathering industry data and analyzing spend patterns to highlight the potential for future growth.

· Communicating new products to potential clients.

· Maintaining regular and long term relations with existing clients and act as a one point contact for the clients.

· Coordinate to fill the emergency requirements from the site.
· Direct Meetings with Companies to know and asses the trading requirements as per the prepared database.
· Negotiating on the rates by ensuring profitability of the company
· Attending  weekly management meeting

· Drafting and preparing business agreements

· Reporting directly to General Manager and Managing director

· Dealt with companies like Saudi Aramco, Samsung and GACC
Name of Organization 

: ICICI Lombard Insurance Company Ltd.
Duration Of work 

: February  2014 to February 2015
Location


: Calicut, Kerala- India
Designation 


: Unit Sales Manager

Job Profile
· Channel Sales – Responsible for managing General Insurance Sale from ICICI Bank
· Interacting with customers, Resolving their Issues and queries providing them with prompt service for customer relation
· Developing a good relationship with cHannel sales associates to augment business and achieve sales targets and engage clients with long term contract

· Training, motivating and supporting channel partners marketing events, servicing existing corporate accounts creating new corporate accounts

· Responsible for maintaining the quality of sales sourced & ensuring channel profitability
Education Qualifications
	COURSE
	UNIVERSITY
	YEAR

	Bachelor of commerce
	Mahatma Gandhi University
	2008 -2011

	Higher secondary
	Board of  Higher Secondary Examination
	2008

	Secondary school
	General Education Department
	2006


Computer Skills
Windows and Excellent in Applications like Ms Word, Excel, Power Point,Tally and Paint,MS office
Personal Details

Date of Birth 

04/09/1989

Sex 


Male

Marital Status 

Single

Nationality 

Indian

Visa Status:

Visiting (Till june10th)

Driving License 

Indian License + Saudi Arabian License
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