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PROFILE AT GLANCE
Over 4 year of experience in Sales 

Ability to adapt well and perform in new competitive environment with flexibility towards shifts in working and excelling under high pressure and diverse situation.

 Hard working and committed with an ability to take up responsibilities and deliver positive results 

 A self motivated and diligent team player possesses highly evolved and demonstrable communication, interpersonal and leadership skills; strong analytical mind-set to learn quickly and high confidence to draw estimation & take    up new challenges combining excellent problem solving skills.

AREAS OF EXPERTISE

	· Strategic Planning
	· Product Launch
	· Meeting & Event planning



	· Market & Competitor Analysis
	· Brand Marketing

· Visual Merchandising
	· Retail Sales

· Maximizing Sales/Exceeding Targets



	· Administration

· Stock/Inventory Management


	· Customer care
	· Sales / Product Training




PROFESSIONAL EXPERIENCE & SIGNIFICANT ACHIEVEMENTS
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AP Group, SWAROVSKI
Palladium  LowerParel

from July 2013 – till date.
Brand Service Officer
· To achieve individual and store targets in order to optimize sales of the store
· To motivate store personal to ensure optimum efficiency and the highest standard in all areas in particular selling and customer service    
· To manage the control expenses of all costs within the store in order to optimize profit                        
· Supervised visual merchandising to company guidelines 

·    Building good customer profiles of database.

· Imparting knowledge about selling skills like addon selling, cross selling, wardrobeselling,
· Strong followups with customers for new arrivals and there feedback
GC Watches

Andheri Mega Mall
from June 2009 to Jan 2010
Sales consultant
· Handling the store successfully in absence of Store Manager.

· In charge of handling Petty Cash of the store.

· Responsible for maintaining the store hygiene levels at all times.

· Replenishments of the merchandise from stocks and warehouse  to minims the loss of sale

· Building good customer profiles of database.
· Replenishments of the merchandise from stocks and warehouse to minims the loss of sale.

 Da Milano      
Inorbit Mall (Malad West)          from Feb 2007 to April 2008
Sales Executive
· Worked as Sales Executive.
· In charge of handling Petty Cash of the store

· Responsible for maintaining the store hygiene levels at all times.

· Taking responsibility of opening and closing the store.

· To achieve individual and store targets giving good customer service.

· Feedbacks to manager & merchandisers about the good movers and slow movers so the inventory levels will be maintained at all times.

· Reports like submissions &maintenance of records

EDUCATION& TRAINING
Secondary School



· Completed Secondary School certificate in the Year 2005(ICSE Board).
Higher Secondary

· Passed Diploma in Automobile Engineering Year 2010 (Maharashtra Board, Mumbai).
Graduation
· Passed B E  Mechanical Engineering year 2014 (Mumbai University).

COMPUTER KNOWLEDGE
· Basic Knowledge of Computers.

· Familiar with Retail pro and POS.
· Internet savvy.


PERSONAL DETAILS

Nationality : IndianDate of Birth: 28 december 1989
Marital Status:SingleGender
 : Male
Languages: Read & write English, Hindi                                              
Visa status                : Visit visa [image: image1.png]
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SHEEBA SAYED


�HYPERLINK "mailto:sheebasayed20@gmail.com"�sheebasayed20@gmail.com�                                        +919004878215.		055-





Gulfjobseeker CV No: 1364328


To interview this candidate call 971505797566


Or email us back filled up Vacancy Form


         �HYPERLINK "http://www.gulfjobseeker.com/Free_Job_Posting_Form.doc"��http://www.gulfjobseeker.com/Free_Job_Posting_Form.doc�.				





					





					








