[image: image1.emf]

Gulfjobseeker CV No: 

To interview this candidate call 971505797566

Or email us back filled up Vacancy Form

http://www.gulfjobseeker.com/Free_Job_Posting_Form.doc
CURRICULUM VITAE

Career Summary
Experienced with excellent client broad-based background in field of Finance and Banking industries with expertise in Sales & Marketing. Action-oriented with strong ability to communicate effectively with technology.
Areas of Expertise

· Top-rated sales performance, Account management
· Personal loans,  Credit cards, CASA selling
· KYC and AML, Business recovery and sustainability 

· Complex problem resolution, Strategic planning

· Event management, Campaign performance tracking

· Client acquisition, Customer targeting

Professional Experience 
 Area Manager – (Marketing) – April 2012 to February 2015, COGENT InfoTech.
Perambalur
· Built strong interaction with Companies and Institutions.

· Promote our new way of placement training and selection process to Institutions and MNC companies.
· Team planning for forthcoming placement and process. 

· Responsible for IT development and Educational teaching faculty.  
· Various processes involved in placement and placement arrangements.
Relationship Officer – Jun 2011 to March 2012, RAK Bank (P.S.C).,

 Abu Dhabi, U.A.E.,
· Selling life and non-life and other various insurance products to individuals and affinity groups within assigned territory using consultative selling techniques. 
· Consistently hit and exceeded sales goals.

· Responsible for implementing all business-building and relationship-building expectations with uniquely assigned accounts and customers. 
· Built strong client relationships and provided high value-adding services.
Business Development Executive – Aug 2008 to Jun 2011, AXIS Bank Ltd.,
 Perambalur, TN, India.,
· Provided effective communication and customer service support to the sales, marketing and administrative teams on daily basis.

· Sold personal loan to professional customers (Doctors and Business peoples).

· Trained new employees by providing knowledge of specific Bank tasks and policies.

· Developed new customer relations through telephone contact and sales activity.

· Consistently praised by management for the quality and timeliness of reports, attention to detail, exemplary customer service delivery and team-player attitude. 

· Implemented new processes and systems for improving customer service satisfaction. 
Asst. Sales Manager – June 2007 to March 2008.ING VYSYA Life Insurance Co Ltd.,
 Attur, TN, India.,
· Planned and led three training sessions to promote sales team professional development and sales goal reinforcement.

· Developed promotional programs to optimize revenue levels.

· Calculated sales commission for sales team of 13 reps.

Sales Executive - Personal Loan – Dec 2003 to Jun 2007.ICICI Bank Ltd., (Franchise)
 Trichy & Perambalur, TN, India.,
· Generated new business through cold calls and existing customer referral.

· Greeted customers and ascertained customers' needs.

· Loan needs create to the Customer.

Academic Background
· Thanthai Hans Roever College, - 2003. Perambalur, TN, India

Bachelor ofComputer Application.
· Bharathi Vidyala Matriculation Higher secondary School, - 2000.
Siruvachur, Tamilnadu, India -H.S.C

· Bharathi Vidyala Matriculation Higher secondary School, - 1998.
Siruvachur, Tamilnadu, India -S.S.L.C
Personal Profile
Date of Birth


:
16-12-1982
Marital Status


:
Married
Nationality


:
Indian
Languages Known

:
English, Tamil and Malayalam
Visa Type


:   
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