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I am a hard-working, motivated professional with loads of initiative and enthusiasm. My background in Business Marketing and Sales gives me an insider's perspective when it comes to IT-related industries, and my business development experience has given me extensive experience in facilitating B2B relationships.

Thriving in a fast-paced environment, I am a strong negotiator and networker, and very much a 'big picture', strategic thinker. Above all, I am looking for a stimulating position in an energetic and supportive team where I can continue to be in a strategic business development role.

, 


· Successfully build new business for the company
· Won achievement awards nearly every year for bringing new business for the company
· Broadened client base by 30 per cent


Since February, 2015   TED Computer Systems LLC (Dubai, UAE)
                                
    Business Development Executive

The focus areas of business for TED Computer Systems LLC are:
· Microsoft Dynamics AX ERP, CRM solution, T.FAT ERP Solutions is a cost-effective and adaptable integrated business management solution designed to meet the specific needs of small and mid-size organizations and business units, large enterprises.
· IT Infrastructure Solution and Consulting.
Following is the summery of the task List:

· Selling the concept of ERP / MRP / CRM and the image of PCS Technology to the top management through correspondence and presentations

· Functional presentation of the ERP / CRM software followed by gap analysis

· First level system study / Performed requirements gathering, analysis, and mapping of business processes / Developed Work Process Flows for departments

· Finalise Commercial and Project implementation details

· Organising seminars, coordinating activities related to Trade Shows, Print advertisements and other promotional activities

· Providing training and operational support to the end users
· Handling Hardware, Software, Networking, & IT Infrastructure product & services sales 
June 2014- January, 2015   Value C Consulting Pvt Ltd. (PAN India)
                                
    Business Development Executive
The focus areas of business for Value C Consulting Ltd. are:

· SAP Business One, SAP ECC, and Business Pointers is a cost-effective and adaptable integrated business management solution designed to meet the specific needs of small and mid-size organizations and business units of large enterprises.

· IT Infrastructure Solutions and Consulting.

Following is the summary of the task List:

· Selling the concept of ERP / MRP and the image of PCS Technology to the top management through correspondence and presentations
· Functional presentation of the ERP software followed by gap analysis
· First level system study / Performed requirements gathering, analysis, and mapping of business processes / developed Work Process Flows for departments

· Finalise Commercial and Project implementation details

· Organising seminars, coordinating activities related to Trade Shows, Print advertisements and other promotional activities

· Providing training and operational support to the end users
September, 2013 - January, 2014   BNZ Media – 4AM Group
                                
  
  Sr. Marketing Executive
The focus areas of business for BNZ Media are:
· Advertising, Branding, and Marketing activities which is essential for all the corporate and individual entity, focusing on corporate and retail businesses.
· Media Advertising Services and Solutions.
Following is the summary of the task List:

· Sales and Marketing of Services like Media & Advertising in the Corporate

· Responsible for providing quotes, generate sales, promote sales & marketing
· Responsibility of developing short term and long term sales objectives
· Responsibility of visit to the circles of clients, meeting their purchase personals and probing about new business potentially in the region and planning future sales for the organization

· Responsible for the achievement of sales target set by the company
· Generating business for the company by cold calling, sales visits and various other marketing activities
· Responsible for achieving the sales targets
· Built and maintained the relationship with Clients
· Promote the services through various resources and increase the sales of the product

June, 2012 - July, 2013   Tata Consultancy Services Limited (Genius Consultant Payroll)
                                
  
Business Associate
Following is the summary of the task List:

· Sales and Marketing of Cloud Computing ERP Solutions. 

· Responsibility of visit to the Educational Institutes, Manufacturing Industry, Retails & many more.

· Responsible for achieving the sales targets.

· Meeting their purchase personals and probing about new business potentially in the region and planning future sales for the organization.

· Responsible for the achievement of sales target set by the company.

· Built and maintained the relationship with Clients.


· Persistent but ethical approach towards winning new clients.

· Having an optimistic outlook towards sales.

· Able to deal with rejection.

· Good at building a rapport with people.

· Having a naturally competitive nature.

· Ability to work on own initiative or as part of a team.

· Friendly personable manner.

· Passionate about the quality of work.

· Excellent independent judgment.

· Strong client facing skills.



· “Role of Sales Promotion On FMCG” [Summer Project in MMS Semester 3rd] 

· “Project on launching of new Mobile handset” [Internal Project in MMS Semester 2nd]
· “Comparative Analysis on CCD and Barista” [Summer Project in BMS 5th Semester]

2012

Master in Management Studies (MMS) in Marketing from Saket College of Management.

2010 

Bachelors in Management Studies (BMS) in Marketing from Institute of Management & Computer Studies.

PERSONAL

· SFA (Skills for Adolescence) education programme.

· Management Information System (MIS).

· Customer Relationship Management (CRM).

	Price setting
	Packaging strategies
	Product management
	Business development

	Distribution
	Product launching
	Sales and marketing
	Project management

	Quality assurance
	ECM
	Product marketing 
	Customer relationships
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