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CAREER OBJECTIVE

To pursue a career centered on growth, where there is continued opportunity for lifetime learning and fresh challenges at every turn. Apart from professional and academic accomplishments, I will bring to the workplace a never-say-die attitude, team working capability and a strong performance oriented value system.
EXPERIENCE SUMMARY

Possess extensive experience in Marketing, Sales and Operations and Business Development. A year of FMCG industry experience and two years of experience in Telecommunications industry.
EMPLOYMENT SUMMARY


April 2013- Present
AIRTEL LIMITED, INDIA
Territory Manager (Fn. Executive)

Reporting to Zonal Business Head 

Jun 2012- March 2013
HINDUSTAN COCA COLA BEVERAGES, INDIA
Sales Executive (Fn. Executive)

Reporting to GM – Operations and Area Sales Manager
JOB PROFILE HANDLED

· Managing sales and service distribution agencies and strategic distribution partners

· Appointing and training of personnel for processes and developing teams

· Monitoring and supervising field sales executives, business developers and promoters

· Managing teams- direct team size ranging from 4 to current 20

· Negotiating with large retail chains and develop business

· Maintaining business relationships with key retailers

· Analyzing market potential and development of nascent markets for specific products

· Planning sales and operational parameters for various locales

· Tracking of daily sales and service requirements

· Topping the order booking and achieving sales targets

· Tracking of competitor activities and making counter plans

· Ensuring proper branding and merchandising of products via an array of display methodologies

· Coordinating with and streamlining supply chain mechanisms on daily basis

· Contingency and seasonal planning for product stocks

· Ensure stock management is done as per norms

· Daily and weekly Excel reports, matrix reporting
PROFESSIONAL ACHIEVEMENTS
· Member of the elite Airtel Achievers’ Club

· Awarded as the Best Territory Manager – Sales consecutively

· Winner of Zonal level performance contests

· Implemented successful team engagement programs

· Attrition of direct reportees has been “zero”

· Organisational climate improvement plans were implemented resulting in best in class scores in operational parameters

· Job description overlap in matrix reporting was studied and rectified from root level

EDUCATIONAL CREDENTIALS
MG UNIVERSITY, SCMS SCHOOL OF TECHNOLOGY AND MANAGEMENT, India 

Master of Business Administration, 2013

Major: Marketing

Aggregate : 72%
  Class : First

Project: A Study on consumer preference in the juice drink category with special reference to Coca Cola Minute Maid 100% juice

BHARATHIAR UNIVERSITY, CMS COLLEGE OF SCIENCE AND COMMERCE, India

Bachelors in Business Management, 2010

Major: General Management

Aggregate: 75%
Class : First

Project: A Study on the export performance of valve industry in India with reference to Klein Schanzlin Becker Pumps Private Limited

SKILLS

· Diploma in Software Engineering, NIIT
· Familiar with C, C++, C#, ADO.NET

· Microsoft Office, Adobe Essentials
PERSONAL DETAILS
Visa


:

Convertible Visit Visa 
Date of Birth

:

11-10-1988

Marital Status

:

Single

Nationality

:

Indian


Languages Known
:

English, Malayalam and Tamil

