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Executive Summary
Commitment| Leadership| Integrity | Passion
A team player who intends to build cross functional expertise by focusing on innovation, excellence, achievement&quality leadership.Young, energetic and performance driven professionalwith over 5 years of experiencein Marketing, Sales, business development&developing strategic initiatives.
Areas of Expertise
	· Sales & Marketing
· Business & Data Analysis
· Client Relationships& Customer Service
	· Business Development
· Market Research
· Distribution &Channel Management
	· Strategic / Tactical Planning

· Business Summits &Events
· Regional Administration
· Branding


Professional Experience
 – Dubai, UAE

(Aug 2013 – Jan 2015)
Sales Executive -Marketing, Sales & Business development 
· Responsible for sales, marketing, business development& procurementactivities for the UAE & Omanmarket.
· Managing key account, product development & procurements from PVS (China, Malaysia, Romania, Brazil, Indonesia, Africa, Ukraine, Chile and Africa), Pollmeier (Germany), andJollyboard (India).
· Coordinating with sourcing office (suppliers/procurement team) on regular basis to ensure cost analysis, timely shipments, providing competitor’s information.
· Responsible for setting appropriate payment terms for businesses & timely payment collections.

· Ensuring regular port visits, maintenance of stocks & deliveries by coordinating with the logistics team.
· Proficient in working with CRM and ERP software &providing weeklybusiness analysis report to the management through CRM and ERP data analysis.
· Responsible for setting KPI’s for the team &maximising profit through data analysis & effective use of business KPI’s.
· Consistently improving thevalue chain by prioritising focus on – internal processes, shipments, documentation, quality checks, payments and customer service.
· Advising management on key strategic decisions - volumes/prices/grades/origins/positioning for gaining competitive advantage. 

· Develop pricing strategies for the entire range of products and setting targets in coordination with the management.
· Actively involved in contributing to the business diversification strategies as the company is looking to expand vertically into retail operations.
Key Achievements:-
· Represented the company for Business development program in Germany and achieved certifications in Procurement, Grading, Product & process training.
· Sales for UAE & Oman for 2014crossed US $ 54 million.
· Contributed more than 20 % share of the total revenue of the company for 2014 and ensuring healthier contribution from higher profit earning products.
· Managing over 65 active customers in the UAE 
· Protecting the Brand of the company & ensuring legal action against the suppliers of duplicate products.
· Gaining higher market share through deeper product penetration, with overall highest sales figure in 2013-15across all markets. Gaining healthy market share in agency coordinated products including Pollmeier Beech Wood (Germany), Wijma (Africa) and Jolly board (India).
· Successfully managed the product development for Romanian White Wood (New product).
– Business partner) – Dubai, UAE(June2012 – july 2013)
Business development Executive
· Responsible for business development, market research, lead generation & pre-sales activities
· Develop pricing & promotion strategies for the entire range of products.

· Motivate & provide support to entire sales team and assist them in the acquisition and maintenance of new and existing customers.
· Handle and manage customer’s direct enquiries via phone calls, emails and web enquiries.
· Ensuring regular market visits and retailer/customer feedback on daily basis.

· Collecting, analyzing, evaluating and accounting the information in order to increase productivity of sales.
· Setting KPI’s for the team & ensuring achievements for the same at territory level.

· Consistently conducting Market research and providing feedbacks to the marketing and sales team.

Key Achievements: 

· Responsible for leading a four member sales team for excellent performance after 6 months.  
india


(April2010 – May 2012)                                                                                        
sales Consuntant
TerritoryManager ( Thrissur Zone).

· Provide consultation to the customers considering their needs and requirements.
· Developing solutions within the company’s budget in order to meet the needs of the customer.
· Ensuring that there is an increase in the percentage of sales at every month.
· To retain existing customers and also bring in new ones.
· Maintaining the relationship with the clients and taking their complaints regarding the product.
· and solving their issue by understanding their needs.
Key Achievements: 
· Successfully completed globally recognized sales and marketing training program.
· Excellence in work led to handling over the Volkswagen’s west branch of Thrissur, under full authority.
· Part of the best selling team in India, Volkswagen.
· Volkswagen International Training Completed in 2011.
Personal Development

· Successfully completed comprehensive performance-based Leadership development program and have worked on the following skills- Negotiation skills, problem solving skills.
· Submitted State level Market research on the launch and business aspects for Tata Nano car (World’s cheapest car)
Academic Background
Degree




University 



Year of passing

Masters in International Business 
University Of Wollongong Dubai 

Bachelor of Business Management 
Bharathiar University, Coimbatore 


2010

Higher Secondary 


The Model School, Abu Dhabi 


2007
Personal Specifics
· Date of Birth    21st Feb 1989.
· Gender                                     Male.
· Marital Status                         Single.
· Nationality                              Indian.
· Linguistic Proficiency           English, Hindi, Malayalam & Tamil.
· Visa Status                              Visit Visa.
Interests & hobbies

Playing Sports, Listening to Music, Reading, Public Service, Travelling.
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