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Executive Brief:
· Dynamic Engineering Professional with over 20+ years pioneering experience that reflects year-on-year success in achieving business growth GOALS & objectives.

· Keen strategist with expertise in managing sales operations in the region and ensuring optimal revenue achievement from available resources. Last assignment - was associated with SRI Marbo India as Manager - Technical Sales.
· Skills in Customer Relationship Management by developing Relationships with Key Decision-Makers in target organizations with adeptness in expanding the revenue base in most competitive markets.
Areas of Excellence:
Functional Business Operations

Revenue Generation

Sales & Business Development
Market Segmentation / Penetration

New Market Development
Competitor Evaluation

Key Account Management
Career Overview:

SRI Marbo India (Marbo Italia JV); Mumbai: Sept ’12 to Feb ‘15
Manager – Technical Sales
 Products manufactured: Lubricants for Metal Die Casting & Forging, Rubber & PU Moulding.
Accountabilities
· Engaged in planning, monitoring and administering the sales on monthly, quarterly and yearly for Die casting & Forging Lubricants product lines.  

· Conceptualised strategies to increase market share and setting up internal measures to track and monitor progress.

· Geographical territory coverage across India, more focussed concentration in North, West & South.
· Maintained the complete reporting of sales forecasts, collection forecasts, stock inventory & service uptimes in order to provide accurate & timely information to senior management.

Key Highlights

· Played a key role in single headedly starting this new division for the company.

· Shifted sales approach from product selling to solution selling. 

· Effectively managed wide industry vertical coverage with some major breakthroughs in companies like Endurance Tech, Sipra Engg, Sunbeam Auto, Varroc Engineering, Sujan Cooper Std, etc.  
India Tech Services, Mumbai:  Mar ’12 to Aug `12  
Manager- Sales 

Partnered with Information Technology Cos:    Riverbed, Exinda, Nexus, Archer, Arbor, HP, McAfee, EMC,

                                                         Radware, Promisec, Firemon, Trend Micro, Quickheal, Checkpoint. 
Escon Elevators Pvt. Ltd., Mumbai: Jun ‘11 to Feb ’12 
Manager- Business Development
 Products Manufactured:   Elevators– Passenger / Car & Escalators.
LMJ Equipments; Mumbai: Aug ’08 to May ’11, Previous Oct ’02 to Oct ‘06 
Senior Engineer – Technical Sales
Brands associated with: Erichsen, Huhoco & McLube.
Accountabilities

· Conceptualised and implemented strategies in promoting Erichsen paint testing equipments, Huchoco pre-coated metals & McLube release agents for Rubber, across India, Sri Lanka & Middle East. 
· Established and built positive relationships with major corporate customers, with a view to ensuring loyalty & repeated business.
· Leveraging entrepreneurial skills to develop new markets and widening the customer base. 
Key Highlights

· Recognised for achieving consistently sales target year on year.

· Effectively created a pool of corporate reference sites for the company.
Preceding assignments:

J. Ray McDermott; Mumbai: Dec ’06 to Jul ’08 
Manufacturing: Oil Rigs & Deep Sea Pipe Lines
Administrator/Communications officer
Ascent Networks; Mumbai: May ‘01 to Sept ‘02 
Representing: Office Automation and Data Networking Cos.
Key Account Manager
Stotz Blacksmiths Ltd; Mumbai: June ‘99 to April ‘01 
Manufacturing: Heavy Industrial Parts for Steel & Sugar Plants.
Area Sales Manager
Shakti Vital Links; Mumbai: Mar ‘96 to May ‘99 
Representing: Office Automation Cos.
Key Account Manager
21st Century Fax; Mumbai: Jan ‘95 to Feb ‘96 
Representing: Office Automation Cos.
Sales & Service Engineer
	


Education
Bachelor of Engineering - Electronics & Communications. 



     Gogte Institute of Technology, Karnatak University, India.
