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====================================================================================================      PERSONAL INFORMATION:-
	DATE OF BIRTH


	06/11/1987

	LANGUAGES KNOWN
	English, Hindi, Marathi, Konkani

	NATIONALITY
	Indian

	MARITAL STATUS
	Single

	HOBBIES
	Listening Music 

	Visa status
	Visit Visa
	
	

	STRENGTH: - Confident, Can Motivate People, Can Lead People, Positive Attitude, Disciplined, Honesty, Dedication , Hardworking& Communication skills 


· ACADEMIC CREDENTIALS: -

	COURSE
	YEAR
	BOARD/UNIVERSITY
	SCHOOL / COLLEGE

	H.S.C
S.S.C
	   2004
   2005
	Mumbai University 

Mumbai University
	S.N.D.T College
       St. Columba School


ADDITIONAL QUALIFICATIONS
Computer Knowledge Microsoft Office (Basics)
	Summary of Qualification
	Exceptionally motivated and eager to learn new things and succeed at them.

Uncommon ability to manage own workload and use initiative

Great positive thinker with a "can do" attitude

Profound ability to take ownership of problems and find suitable resolutions

Immense ability to give attention to detail and follow company procedures

In-depth ability to think clearly and critically

Remarkably astute, diligent and commercially aware of job responsibilities

Outstanding ability to establish rapport with potential clients

Strong ability to interpret and understand complex issues

Resilient and energetic

Excellent communicator

Sound organizational skills



	PROFESSIONAL EXPERIENCE: -


	Sales Advisor

Process : Pharma Products (Outbound & Inbound )

Enlighten the customer with benefits of the products.

Provide end to end support in processing customer’s order.

Achieving weekly targets to get weekly incentives and also meeting the monthly targets hand to hand.

Hitz Corporation

Sales Representative

Process : Credit Card Sales

Pitching customers from the database provided for new credit card for HDFC Bank.

Following up the interested customer and closing their case after confirming the details.

Once the data confirmed sending document boy to collect the required valid documents for the final 

closure.



	
	Delta Services & Pvt. Ltd.

	
	Telecaller

Process : Reliance Collection Outbound

Handling (A) Bucket customer’s to remind them for bill payment

Daily follow-ups to the customer’s for their bill payment and also managing the data for the same

Meeting weekly targets of the data provided of the customer’s.

Awarded with the Best Agent Award of the Quarter twice for meeting the target of payment’s above 90%




I hereby declare that the above stated information is true to the best of my knowledge…….
Place Dubai 
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OBJECTIVE:- 


I would like to work in a challenging, innovative, 


 Expertise and skills for mutual growth and benefit of company and myself 








