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CAREER OBJECTIVE 
To have a job that is creative and active where in I can completely put to use my good interpersonal skills and ability to manage human capital. And by doing so, can assist in the development of organization I work for.
=====================================================================================================
INTERPERSONAL TRAITS 
Friendly, social & excellent management aptitudes.

Committed to quality and upholding superior standards in job performance.

Diplomatic and can easily mix with people / much interested in team works.

Self motivated and responsible and ability to work under pressure in fast – paced environment.

Excellent in public relation and having pleasing nature.
SIGNIFICIANT ACCOMPLISHMENTS
Worked with DSV AIR AND SEA LLC (Head Quartered at Copenhagen, Denmark) as Business Development Manager, Sales and Customer Service since Jan -2015 to May -2015.

Main role is to promote sales and marketing for DSV AIR AND SEA.

To identify potential client trading from sectors like China/Europe/USA to Dubai.
To provide business related information existing in market from above trade lanes to the management and deriving strategies based on that for business development.

To maintain good rapport with shippers/consignee’s/Shipping Liners/Transporters/Clearing Agents.

Independent handling of sales/customer service/documentation/operation is my main achievement working with DSV.
Worked for Scan Shipping JLT (Head Quartered at Copenhagen, Denmark) as Assistant Manager, Sales and Marketing for Dubai & Abu Dhabi since Feb-2013.

Main role is to promote sales and marketing for Scan Shipping.
To identify market potential clients and diverting same for the better prospects of Scan Shipping
To provide qualitative market information to the management and deriving strategies based on that for business development.

To maintain good rapport with shippers/consignee’s/Shipping Liners/Transporters/Clearing Agents.

Independent handling of sales/customer service/documentation/operation is my main achievement working with scan shipping.
Worked as Senior Marketing Executive for Mediterranean Shipping Company UAE L.L.C, Abu Dhabi, (Mar-2009 to Dec – 2012)
Handled MSC liner sales both for export and import.

Identifying new developments in the market and reporting  to liners.

Successfully maintained good rapport with forwarders/shippers/consignee’s. 

Reporting trade wise sales figures by end of the month to liners.
Handled outbound and inbound business of EUROPE/USA/FE-CHINA/IOI/AFRICA trade lanes.
Handled few reefer accounts in Abu Dhabi like AL Tayeb cold store / Foodco/Emke Stores etc.
Worked for International shipping bureau (ISB) India Private Ltd as Marketing officer –From Oct-07 to Feb-09.
Responsible for all sort of marketing activities of the branch 

To give proper feedback regarding marketing conditions to the Management 

Analyze how competitors play in the market 

Identifying new developments in the market 

Setting strategies to achieve the allotted sales target 

To maintain good rapport with liners, customers etc 

To achieve the prescribed target at the end of the month 
Worked for Ahlers Logistics and Maritime services India Private Ltd a Belgium based company

As Senior Executive- Sales & Marketing. For their Coimbatore Branch, During March-06 to February-07
Responsible for sales and marketing of Ahlers India , Coimbatore Branch.

Meeting with existing customers and generating new customers.

Negotiate and finalizing rates with Clients / Carriers for Sea (Imports/Exports) shipments.

Updating clients with accurate information on their shipments.

Worked under profile like, International Forwarding, Nominations.

Successful in updating management about developments in the market regarding foreign trade.

Maintain healthy relationship with Customers / Carriers.
Worked for Aspin wall and Co, (As Handling Agents Maersk Line, Tirupur Branch.) as Customer Service Officer ,During July-04 to February-06.
Handled all customer service activities of the branch.

Processing online booking request submitted by the clients, 

Vessel Scheduling, Booking Prospects, Organizing Weekly loadings.

Preparation of freight invoices and responsible for collection of freights.

Assisting customers with web booking / online SI submission and arranging Remote B/L facility.
Have Track Record of handling shipments of Intl retail giants like Tesco Stores-UK, Wal-Mart, Carrefour H&M, Primark Stores-UK, Woolworth etc.

EDUCATIONAL CREDENTIALS
Masters in International Business from CMS College of Science & Commerce, Bharathiar University, Coimbatore, 

(2001 – 2003).

Bachelors in Business Management from Sree Narayana Guru College, Coimbatore (1998 – 2001).
PROJECT SUMMARY
“A Study on Container Handled through Chennai Port Trust with special reference to Ad steam Agency India Private Ltd. As a part of Post Graduate Curriculum and submitted to the College.
PERSONAL DETAILS


Date of Birth

:
27-06-1980




Gender


:
Male
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