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	SENIOR ADVERTISING/DEPUTY
	

	
	MANAGER SALES PROFESSIONAL
	

	
	Imminently suitable for senior level management
	

	
	position across Advertising & Business Development
	

	
	
	

	
	
	


PROFILE:
· A senior advertising account management professional with over 19 years of rigorous exposure to a wide gamut of industries ranging from Telecomm, Real Estate, and Advertising. Previously performing in the capacity of Deputy Sales Manager. Taking care of 9 magazines in Network18 Publishing Ltd. 
· Exceptional communications skills and rich national and international level experience in a variety of key functions. 
· Demonstrably successful at juggling a host of responsibilities concomitant with top level Media Management. Especially adept at integrating Editorial and Publishing strategies to incorporate critical marketing initiatives with the objective of bolstering bottom-line of organizations. 
· Single handed manage advertising of for magazines namely the India edition of Autocar,What Hi Fi ,What Car? And Stuff previously. Now with Network18 taking care of Overdrive, Better Photography,T3,Chip,Entrepreneur, Better Interiors, Av Max and Overdrive Hindi. 
· Expertise in handling media sales, corporate communication, content Management and brand building. 
· Demonstrated ability to work independently or co-operatively as part of a team to meet project deadlines. 
· Strategic thinker with ability to see the larger picture and take risks to consistently exceed goals 
Core Competencies:
Advertising Sales& Business Development Corporate Communication Brand Development Relationship Management Marketing & Communication Strategic Development New Brand Development
[image: image2.jpg]



PROFESSIONAL EXPERIENCE
Hindustan Times
Working with Hindustan Times as a Sales Manager taking care of B2b clients in English vertical
NETWORK 18 MEDIA & INVESTMENTS LIMITED-PUBLISHING
Till Sep 13
Working as an Deputy Manager Sales From November Taking care of 8 B2C verticals (Overdrive,T3, Chip, AV Max, Chip, Better Interiors, Better Photography, Entrepreneur and Overdrive Hindi) with an Executive
RAIN COMMODITIES LIMITED (Priya Cement)
Till Oct 10
Working as an Assistant Manager Publicity (Marketing & Branding) From April 2010 To October 2010
HAYMARKET SAC PUBLISHING INDIA PVT LTD.
Till Mar’10
Haymarket sac Publishing India Pvt. Ltd. is a joint venture of Haymarket U.K. of which Haymarket U.K  has a 75% of
Stake. Haymarket U.K has 154 Magazine all over the world. It’s a leading publishing company which has come out with the India edition of the same. It has a B2b Magazine of Autocar professional in India. In Haymarket Media there are some more magazine like Campaign India
Assistant Manager Advertising
· Entrusted with the responsibility of handling 4 magazines namely: Autocar, What Hi Fi , What Car? And Stuff In which Autocar India is No.1, Magazine in Automobile Industry and What Hi Fi Audio and Video Magazine. What Car is a Car buyer’s guide. 
· Achieving the Monthly targets buy getting advertisements from Major companies Like Hindustan Motors, Royal Enfield, Ford and other key accounts 
· Handle Media Marketing & Business Development & liaising with Corporate Houses. 
· Lead the efforts as a corporate interface with media savvy clients & agencies. 
· Responsible for ensuring time- bound delivery and volume – driven targets. 
· Instrumental role in bringing out innovative Advertisements / features and pullouts etc. 
· Involved in creating Product Development Strategy and Brand Building efforts in line with the requirements of buyers as well as suppliers. 
· Recruited and trained Marketing personnel to discover & develop potential among new recruits. 
· Taking care of the branch as a branch in charge for Chennai. Interacting with H.O for all operations. 
INFOMEDIA INDIA LTD.,
Jan’06-Dec’06
Response Manager
· Handled the responsibility of Auto monitor B2B Magazine Space selling and Taking care of Engineering Expo conducted by the company every year in various location like Ahmedabad, Chennai and Delhi. 
· Managed functions like stall booking and handled registration counters in Exhibition in major Expo’s Like Acme, 
Die Mold and other major exhibitions. 
HUTCH ESSAR
Nov’04-Dec’05
Team leader corp. sales-south
· Handled DST corp. team with 5 executive and Conducted Road show and other activities in corporates. 
· Handled a set of Key Accounts. Like Le- Royal Merdian, Mitsubshi, Netvision, Emantras, Cats and more than 30 Key accounts. 
	HUTCH DST TEAM
	Aug’03-Dec’04

	Senior Executive
	

	OUT SOURCING FOR SKY CELL AND AIRTEL ( BHARTI MOBINET LTD.)
	Jul’99-Jul’03

	Collection Officer
	


· Mentored a team of 6 Junior Collection executives 
· Successfully handled corporate customers directly. 
· Regularly generated collection Reports. 
	RPG CELLULAR SERVICES
	Mar’96-1999

	
	Sales Promoter

	
	Sales Center In charge (Sub-Store)

	
	Prepaid officer trainee sales

	IGGI HOLIDAY RESORTS
	Jan’95- Feb’96

	
	Sales executive

	RESIDENCY BUILDERS
	Jul’94-Jan’95

	
	Sales Executive

	
	SCHOLASTIC CREDENTIALS

	
	MBA (Marketing), 2008

	
	Annamalai University

	
	Master of Arts in Public Administration

	
	Madras University, 1996

	
	Bachelor of Arts

	
	New College, Chennai, 1994


Diploma in Computer Applications from Sapthagiri Computers 1996


REFERENCES: Available on request
