CURRICULUM VITAE
Ramesh 
Ramesh.235942@2freemail.com 
                                                                                                                                                                   
CAREER OBJECTIVE

“Seeking a position that will benefit from my sales experience, positive interaction skills and industry contacts where my twelve years’ experience can improve the sales results. To be a successful person in life with continues learning and implementing my learning’s with the organization, I am working with.                                                             .                                                             
1. PERSONAL DETAILS








2. ACADEMIC QUALIFICATION

	Course
	Institution
	Major Subjects
	Year of passing
	%

	Bachelor Degree in Science (B.SC)
	V.B.S Purvanchal University,Jaunpur (Madhya Pradesh), INDIA 
	Zoology
	2008
	60.44

	Intermediate level (I.Com) 
	Simpkins Public H.S.School (Gwalior,India) 
	Biology
	2005
	49.77

	School living Certificate level (S.L.C.) 
	B.S.F,Senior,Secondary, School(Gwalior, India) 
	​​​​​​​​​​​​​​​​​​--------
	2002
	49.2


3. PROFICIENCY OF LANGUAGES
	Languages
	Proficiency

	
	Reading
	Writing
	Speaking

	Nepali
	Excellent
	Excellent
	Excellent

	English
	Excellent
	Excellent
	Excellent

	Hindi
	Excellent
	Excellent
	Excellent


4. TRAINING

	Course
	Duration
	Institution
	Course Coverage

	Basic computer  & Tally  
	6 Months
	S.A.T.S,Opp:Manas Bhawan, Gwalior(India)
	· Basic of computer 
· Microsoft office package 
· Computer-Word and Excel 
· Tally  



5. PROFESSIONAL EXPERIENCE 
sales Reperesentive and cashier

1.Globus Store Pvt.Ltd
December 2008 to December 2012

Sales Associates 
Major Responsibilities: 
• Display the merchandise according to season, theme and story of merchandise 
• Handling and answering customer complaints or inquires on floor 
• Reporting discrepancies and problems to the supervisor 
• Checking whether everything floor is set and in order(display, signage's, alignment etc) 
• Checking stock status on floor 
• Suggesting ideas to Supervisor for increasing sale 
• Prepares requisitions to ensure proper stock replenishment 
• Be Involved in stock control and management 
• Assisting shoppers to find the goods and products they are looking for • Giving advice and guidance on product selection to customers 
• Working within established guidelines, particularly with brands 
• Attaching price tags to merchandise on the shop floor 
• Responsible for security within the store and being on the lookout for shoplifters and fraudulent credit cards etc 
• Receiving and storing the delivery of large amounts of stock 
• Keeping up to date with special promotions and putting up displays 
 
2.S.V Gallery 

From 1 May 2013 
To 20 Nov 2014 
(Kathmandu, Nepal) 
Sales Representative 
Major Responsibilities: 
 
• Receiving and storing the delivery of large amounts of stock 
• Attaching price tags to merchandise on the shop floor 
• Working within established guidelines, particularly with brands
3. SAI ELECTRONICS Gwalior, M.P India, for 1 year ( 2007 to 2006).
As a sales Representative at LG Electronics Pvt .Ltd (Naman Dealer) Gwalior, M.P India
I, the undersigned, conform that all the information provided here is true to my knowledge and bear any disqualifications for any misrepresentations found.




Marital Status		Unmarried





Date of Birth			1987/07/06 





Sex				Male 





Religion	Hindu





Nationality	Nepalese





Passport Issue    	15 May 2015





Passport expiry	14 May 2025





Hobby	listening music, travelling, playing football 


	& cricket
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