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Objective: 

I am essentially looking forward for a career which promises ample learning & growth opportunities. I also want to be associated with a progressive organization that gives me scope to update knowledge and skills in accordance with the latest trends. 
Strengths:

 I am amiable,tenacious and passionate with good soft skills.  I believe in hard work.
 Good at establishing new brands with good concept selling skills.

Having  LIFE SCIENCES back ground ,I can handle any pharmaceutical product.
Work profile: 

H ave  good experience in handling Dermatology ,Cardio-Diabetics  and Oncology Products.
1. Worked for GALDERMA INDIA at Vizag as DERMATOLOGY SERVICE REPRESENTATIVE from  Jan-2006 to July-2007.
2. Worked for GLAXOSMITHKLINE PHARMACEUTICALS Ltd.  As
MEDICAL REPRESENTATIVE  from  Aug-2007 to Feb-2010.
3. Worked for  SANOFI-AVENTIS  PHARMACEUITICALS Ltd. As 
SCIENTIFIC SALES EXECUTIVE from Mar-2010 to Aug-2010. 
4. Worked for PFIZER LIMITED in Oncology as a Product Specialist  
From Nov-2011 to Feb-2012.
5. Working for DR.REDDYS LABS LTD in Dermo-cosmetology Division as 
SCIENTIFIC BUSINESS OFFICER  since  FEB-2012 
Achievements:
· Incorporated mild potent steroid DESOWEN Lotion and Cream as a proprietary sale
In STEEL PLANT General Hospital in the yr-2007.
· Generated first prescription for new Expensive product LOCERYL from vizag HQ in entire south INDIA region.
· Tried to incorporated an anti-fungal ZIMIG in Steel Plant Hospitals as I got an indent 

For thirty thousand tablets of ZIMIG.
· Improved and maintained good prescription sale for key brands T-bact,Tenovates,Zoderm-E, Zovirax,Flutivate cream/oint and Dilosyn range, In institutions INHS Kalyani hospitals and steel plant general hospitals.

· Received the best Detailing Awards in GSK from coastal-AP for the year 2008 & yr-2009.
· Achieved all India no.1 position for key brand T-Bact with 146% performance in  
    the year 2008.

· Became SUPER STAR performer with 108% performance for the year 2009 with key brands.
· Brought up good prescription base for anti-diabetics from base sale of Rs-2.7L to Rs-3.45L approximately with in four months span of time in Sanofi-Aventis. 
. Have been consistently Performing since 2013 with more than 100%.in  DR REDDYS.
Relevant skills:

. Have done certificate course in CLINICAL RESEARCH from EXCEL LIFE SCIENCES.      carrying good knowledge in Clinical Research Industry.
· Attended Workshop  On  PROFESSIONAL SELLING SKILLS –Rx Conducted by GALDERMA INDIA Through  “ACHIEVE GLOBAL”.
· Has been trained in the module of WSFE (World Sales Force Excellence) 
& WCP  Work shop Organized by GLAXOSMITHKLINE  Pharmaceuticals Ltd.
Education profile: 
Master of science (M.Sc): (Biotechnology)

2009-2011

GITAM UNIVERSITY,VISAKHAPATNAM.

6.8 CGPA of  10.
Bachelor of science (B.Sc): (Biotechnology,Biochemistry,Chemistry) 

2002-2005 

ADITYA DEGREE COLLEGE, 

ANDHRA UNIVERSITY, KAKINADA. 

67% of Total marks. 

Senior school certificate:(10+2) (Biology,Physics,chemistry.)
2000-2002
PRAGATI JUNIOR COLLEGE,BHIMAVARAM
66% of Total marks. 

Secondary school certificate: 

2000  Pass out
SARADA ENGLISH CONVENT, AKIVADU. 

70% of Total marks. 

 
Personal profile : 

DOB                                   :  24-03-1985 

SEX                                    :  Male.  

LANGUAGES KNOWN :   English, Hindi andTelugu 
NATIONALITY               :  Indian. 

MARITAL STATUS       : single. 
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