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Objective: Challenging assignments in Sales & Marketing, Concept Selling, Publishing Media, Online Marketing and Business Development. Open for assignments in India and overseas.
Summary of Experience & Skills
· A competent professional with a decade’s experience in Sales & Marketing, Concept 
Selling, Publishing, Online Marketing, Internet Marketing, and Business Development assignments in India and GCC. 
· Extensive experience in channel management, product distribution, promotion of advertisement spaces, inter-departmental co-ordination for production purposes. 
· An effective leader with proven ability in leading teams for Achievement of allotted business targets and excellent communication skills. 
· Traveled widely across the gulf nations for business development and concept selling for Middle East Info. & Publications W.LL ( A Qatar based company) 
· Played a significant role in the information services project of Tata Press “Yellow Line” involving formulation of business plans, production, business turnover, budgeting and cost control. 
Organizational Experience
Jan’ 2014 till Date with Noor Graphic & Web Design Services as a Sales & Marketing
Manager (Involved in Online Media Marketing like Website Development, Email Marketing, Social Media Management, also engaged in Offline Requirements like
Broacher’s, Business Cards, and other printing requirements.
July’ 06 to Dec 2013 Al Fajr Oil & Gas Publishing as a Manager - Special Accounts
(Leading publishing company in Dubai (UAE) involved in Printing, Publishing and Distributions of various directories, such as Oil & Gas Directory & National Pink Pages.
Chief Responsibilities
· Guiding sales team of 6 for concept selling for the advertising space in Dubai & Northern Emirates to Service New as well Existing clients. 
· Ensuring achievement of allotted business and profit targets through the existing channels. 
· Interacting with Production Manager for printing details, compilation and layout of the advertisement as specified by the clients and timely completion of the task. 
· Coordinating in budgeting and product planning for the forthcoming year. 
· Looking after training and development needs of the Media Coordinators. 
Major Achievements
 Traveled extensively across Qatar and to Oman, UAE, Bahrain and Kuwait for business development purposes.
· Developed new clients and serviced existing customers in the region. 
· Achieved an annual business growth of around 20% every year. 
Oct’ 99 to Jan 2004 with Middle East Info. & Pub WLL Doha (Qatar) as a Sr. Directive Media Coordinator. (Leading publishing company in Qatar with operations in Kuwait and Oman, involved in printing and distributions of various directories , magazines such as Qatar Business Directory, Product Finder, Qatar Today and Kuwait Business Directory)
Oct’95 to Oct’99 with Tata press limited, Mumbai as Group Leader
(Formerly known as Info Media Ltd., with established brand Yellow pages)
Chief Responsibilities
· Working with a sales team of 6 executives for concept selling in Yellow pages and Exporter pages in Mumbai and also coordinating with other cities of India region. 
· Ensuring achievement of business and revenue generation targets, on a monthly and annual basis, as outline in the marketing plan. 
· Tapping new clients for selling them ad spaces in the Yellow and Exporters’ Pages, and following up for conversion in to actual sales. 
· Handling cross-functional co-ordination for effective and timely execution of the task, including printing, design of the layout, product development and final printing of the product. 
Major Achievements
· . Actively contributed to the planning and execution of the new project “Yellow Line’ including call centre, Helpline and Just Dial Services. The project involved development of the sales & marketing plan, production, employment turnover and budgeting. 
Commenced Professional career as Sales Trainee with Andromeda Marketing Services,
Mumbai (June’94 to Dec’95)
Education: B.com from Mumbai University, Mumbai in 1993.
Courses/Certifications
· Training program is Sales and Marketing from NIS, Mumbai in 1995. 
· Diploma in Computer Management from NIIT, Mumbai in 1992. 
IT Proficiency
· Fully conversant with working on MS DOS, Win 98, Excel, PowerPoint , Internet usage, emailing. 
· Have exposure to Graphic Designing. 
· Online Marketing Channels: Website Designing, Email Marketing and Social Media Management. 
Personal Details
Date of Birth   
: 17th march 1972
Driving License
: Valid UAE Driving License.
