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Objective:-




· Seeking a Sales Engineer position in a Valve / an Oilfield Supplies Company / EPC in overseas countries, preferably in Gulf.
Summary of Skills & Experience:-

· A competent professional with 8 years of experience in Project Engineering, Preparation of Techno-Commercial offer, Drawing review, Execution of Customer Orders.

· Expertise in selling industrial valves like Gate, Globe, Check, Ball valves etc. in various Oil & Gas sectors, Power sectors, Petrochemical Industries etc.
· Experience in sales of Instrumentation products like Double Block & Bleed Valves, Needle Valves etc.
· Proficient with international Valve standards & various consultants’ specification.

· Basic knowledge about piping components like pipes, pipe fittings, flanges, gaskets, fasteners etc.
Engineering Courses:-

· Diploma in Piping Engineering, Part Time (From Suvidya Institute of Technology, Mumbai)

Professional Experience:-

· ValveTech LLC (Dubai, UAE)                                                      
                                                      (May 2013 – Apr 2015)
ValveTech LLC is a premier stockiest & distributor of industrial & instrumentation valves, distributing the Walworth-Mexico & Vimec-Italy valves across the Gulf Region. ValveTech can offer a comprehensive range of Industrial Valves i.e. Gate, Globe, Check, Ball & Butterfly Valves etc. along with Instrumentation Valves i.e. Double Block & Bleed Valves, Needle Valves etc.

Position Held: Project Engineer 

Operational Region:  Middle East – UAE, Kuwait, Oman, Qatar, Saudi Arabia etc.

Responsibilities Involved:

· Preparation of Offers for Stock valves enquiries using Microsoft CRM.
· Preparation of Technical Extract for project enquiries & attain pricing from Walworth &/Or Vimec for Non standard valves.

· Pricing of standard valves for project enquiries considering standard price list.

· Timely Clarification of techno-commercial queries raised by the client via E-mails / meetings before Order Finalization.

· Reviewing Customer Purchase Order & handing over the files to the procurement department for order execution. 

· Coordinating with Factories i.e. Walworth &/or Vimec for Order processing, Drawings, Manufacturing schedule etc.

· Presenting Company Profile & Product Range to the new & visiting Customers.
· Gulf Valve FZE (Sharjah, UAE)                                                      
                                                      (Aug 2012 – Feb 2013)
Gulf Valve FZE is acquired by Pentair Valves & Controls (formerly Tyco Valves & Controls)

It is engaged in the manufacturing of Gate, Globe, Check & Ball Valves. It is the World’s largest & Middle East only Integrated Valve manufacturing company providing Foundry, Manufacturing, Testing, Assembly & After Sales Service.

Position Held: Inside Sales Engineer 

Operational Region:  Middle East – UAE, Saudi Arabia, Kuwait, Oman, Qatar etc.

Responsibilities Involved:

· Organizing inter-departmental Pre-Bid meeting to plan project strategy by summarizing critical aspects, discussing origin requirement, competition etc.

· Preparation of Technical Offer using Clients specification & submission to Costing / Procurement department for pricing based on Project Strategy.

· Ensure timely submission of offers within the specified due date.

· Clarification of techno-commercial queries raised by the customer through E-mails before finalization of the orders.

· Attend post order meetings to discuss the critical aspects & execution plan for the Client Purchase Orders.

· Handover of the files to the project department for order execution.
· Econosto Mideast B. V. (Mumbai, India)                                                                                             (May 2011 – Mar 2012)
An MNC company/division, engaged in trading of various industrial valves like Gate, Globe, Check, Ball, Butterfly valves etc. along with various piping products like pipes, fittings, flanges, gaskets etc.

Position Held: Project Engineer (International Projects Division) 

Operational Region:  Egypt, UAE, Saudi Arabia, Kuwait, Oman, Qatar​​ etc.

Responsibilities Involved:

· Studying and analyzing the scope of tender specification and making offers subsequently.

· Pricing of products, using appropriate vendor quotes, reference sources and in accordance with the pricing instructions.

· Clarification of techno-commercial queries raised by the customer before finalization of the orders.

· Reviewing & Analyzing customer purchase orders to progress towards execution & Negotiating with vendors for commercial parameters, delivery etc. to increase profit margin.

· Co-ordination within inter-departments in execution stage to ensure that products are manufactured as per agreed technical requirements of the customer.

· Reviewing drawings received from vendors & getting rectified if required, before submitting it to the Customer for approval.  
· Niton Valve Industries Pvt. Ltd. (Mumbai, India)                                                                                 (May 2007 – Apr 2011)
Niton Valve is one of the leading manufacturers of Industrial Valves i.e. Gate, Globe, Check & Ball Valves etc. in Carbon Steel, Stainless Steel, Alloy Steel, Duplex & Monel etc.

Position Held: Sales Engineer 

Operational Region:  All over India.
Responsibilities Involved:

· Preparation of Tenders / Offers considering all the technical & commercial factors & ensure submission within due date.

· Clarification of techno-commercial queries raised by the client via E-mails / meetings before Order Finalization.

· Attending the price bid openings & techno-commercial meetings.

· Preparation of Work Orders for the execution of the Purchase Orders raised by the Clients.

· Following up with respective department for Manufacturing, Drawing & QAP approval.

Other Professional Courses:-

· Engineering Software Knowledge – AutoCAD 2002

· General Software Knowledge – Microsoft CRM, MS Office 2010, PDF Editor

Academics:-

· Diploma in Mechanical Engineering - Secured 60.09%






2006
From Fr. Agnel Polytechnic, Maharashtra State Board of Technical Education
· H.S.C. - Secured 60.83%









2002
From Maharashtra State Board of Secondary & Higher Secondary Education
· S.S.C. - Secured 71.86%









2000
From Maharashtra State Board of Secondary & Higher Secondary Education

Personal Details:-

Date of Birth


:
28th April 1984

Nationality


:
Indian

Marital Status

:
Married

Driving license

:
Pursuing from UAE

Languages Known

:
English, Hindi, Marathi & Urdu
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