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	Targeted Functional Areas
	· Project Management

· Supply Chain

· Direct & Channelized Sales

· Brand marketing & Activations

	Skill Highlights
	·  Complete command over MS office (Word, Excel, Power point) 

·  Financial Planning and Strategy,

·  Supply Chain
·  Strategic Planning& Implementation

·  Project management

·  Project designing 

·  Total quality management
·  Brand Marketing & Activation
·  Results-orientedSales Planning,

·  Competitive Analysis,

·  Product Development,

·  Client Relationships,

·  Reports generation and analysis through CRM

	Work Experiences
Employer

About Company

Job Title

Dates

Products

Key Responsibilities
Employer

                         Job Title

Dates

Key Responsibilities

	Business Dynamics (Pvt) Ltd
Represents Symphony Environment UK (Presence 98 Countries) World’s Leading Brand Oxo Bio Degradable Plastics
Business Development & Sales Manager
May 2012 – June 2015 

Oxo Bio Degradable Plastic Technology

Deals with all the multinationalsfrom different sectors in Pakistan,
· Food & Beverages Industry 

· Pharmaceuticals

· Education Sector

· Manufacturers

· Air Lines

· NGOs

· FMCG’s

· Designing and generating weekly and monthly statistical forecast report
· Market Identification for successful sales
· Establish closed-loop analytics with sales to understand how our inbound marketing activity turns into customers, and continually refine our process to convert customers
· Sustains rapport with key accounts by making periodic visits; exploring specific needs; anticipating new opportunities
· Brand Marketing Techniques & implementation of Action Plans

· Hiring of staff for North Region & Training on Sales, Marketing

· Appraise vendor manufacturing ability through on-site visits and measurements
· Negotiate prices and terms with suppliers, vendors, or freight forwarders
· Manage Direct & Channelize Sales 
· Sales Proposals for individual, Companies, NGO’s & Governments sectors
· Monthly Sales Target Achieving Report & Strategy 
· Monitor forecasts and quotas to identify changes or to determine their effect on supply chain activities
· Collaborate with other departments, such as procurement, engineering, and quality assurance, to identify or qualify new suppliers
· review customer complaints

· track customer complaint resolution

· Hiring & Training of Sale Hunters
· Dealing with Banks for Local LC’s and other payment things

Increased sales by 24% in 2013 & 36% in second year 2014.Successfully led key projects which resulted in positive outcome.

FMBS a project of RSM TENON UK UK’s  7th Largest Company & Company of the year 2012

International Business Development Executive 

Dec 2009 – March 2012


· Coordination with all clients in South Asia region to get more business,

· Developing Marketing Strategies for Brand recognition through Print and electronic Media

· Customer relations & Customer Retentions

· Project Handling 

· Target Achievement through Strategic Planning’s
· Deals with different Multi-nationals, Semi & non-Semi Government Organizations to get more Business 
· Audit of SME’s to help them survive in Recession time
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	Masters in Marketing & Innovation

2012

Anglia Ruskin University

United Kingdom

Post Graduate Diploma in Management Level 7 (Edexcel)

Strategic planning & implementation

September 2009 –January 2011

South Birmingham College 

Edexcel

United Kingdom

Bachelors in Business Administration

2006-2009

Pak Lawrence College

New Ports Institute of Communication & Economics

Lahore

Intermediate

2006

FBISE

Islamabad

Matric

2002

Rise & Shine Public School

Rawalpindi Board of Intermediate & Secondary education

Wah Cantt

	Achievements
	· Pakistan’s Largest Semi Government Housing Society DHA came on Board

· Bahria  Town the largest housing society in Asia came on Board

· Packages, Qarshi, KFC, Pizza Hut, Mcdonalds and many more brands came on board
· 2 times highest sales of the year (2013,2014) bonus
· Best Sales Manager Award year 2014
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	Elevator Pitch

May 2012

Entrepreneurship Venture INC. USA

Customer Satisfaction Marketing Innovative Marathon

2009

Toyota Indus Motors, Pakistan



	Academic Projects 
	· Assessing the Market potential for Chinese automobiles through consumer response and developing a marketing strategy for enhancing its market share in Pakistan 

· International Business

· Strategic Management & Implementation

· Project management

· Total quality management

· Supply Chain

	Interests
	· Event management and being part of the event

· Swimming 
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