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Career Objective: 

Looking forward to associate myself with an organization where there is an opportunity to share, contribute and upgrade my knowledge for development of self and organization serve.
PROFESSIONAL EXPERIENCE:
Working for Vodafone South Limited   as a Channel Sales Manager, Since Nov 2013 TO Till Date…
 Designation          : Senior Executive (CSM)
Head Quarters     
 :  Hyderabad (A.P) 
Areas covered      
 :   Hyderabad, Nizamabad Urban & Adilabad 
 CURRENT Roles / Achievements AT Vodafone South Limited
 November-2013- Continuing…
I have been associated with prepaid Sales at Vodafone  as CSM , As a CSM I handle Hyderabad, Nizamabad district for prepaid sales, I am handling the 5 Direct Distributors and  also  I am leading with 25 Members team  is like DSE’s  is :17, Merchandising team : 3, Caf Runners: 5, 
My Primary Deliverables:
· To achieve sales target in terms of Gross Additions & Revenue every month. 
· To give on the job training to the   Distributor’s. and DSE,s
· To have weekly/fortnightly/monthly review’s with the team on current situation and take corrective action.
· To conduct sales training program’s to the channel (Distributors, FOS, Merchandisers)
· Identifying the right distributors and appointing them in right time
· To ensure higher visibility of product and brand in existing and new towns. 
· Identifying new towns and giving feedback to the network team for new rollout.
· To monitor daily Activations, primary and secondary sales.
· Asset management. (Profitability of the site).
· To ensure availability of product by increasing outlets by area / by types / by potential. 
· To report any market development particularly competition to the management.
· To effectively implement and monitor trade/ consumer promotions.
· To work the R.O.I (Return on Investment) to the distributor. 
· Identified new Outlets and Converted to the Activating Outlets 
· And work on as per company extraction norm
· And conduct the Retailer meets in various distributors locations
PREVIOUS EXPERIENCE
Worked for Uninor   a Territory Sales Manager, Since Dec 2011 TO Till Date…
 Designation                : Deputy Sales Manager (TSM)
Head Quarters     
 :  Nizamabad (A.P)
Areas covered      
 :   Nizamabad (Part of)
I have been associated with prepaid Sales at Uninor as TSM , As a TSM I handle  Nizamabad district for prepaid sales, I am handling the 4 Direct Distributors and  also  I am leading with 11 Members team  is like  RSE/KAM is : 9, Merchandising team : 2
PREVIOUS EXPERIENCE
Worked for UNITECH WIRLESS Tamil Nadu PVT LTD as   a Territory Sales Executive, Since September 2009 TO November -2011…
 Designation          : Territory Sales Executive.
Head Quarters     
 :  Adilabad (A.P)
Areas covered      
 :   KarimNagar, Adilabad, Nizamabad (Part of) 
 I have been associated with prepaid Sales at Uninor as KAM-D , As a KAM-D  I handle  Adilabad & Nizamabad districts for prepaid sales, I am handling the 4 Direct Distributors and  also  I am leading with 11 Members team  is like  RSE/KAM is : 9, Merchandising team : 2,
PREVIOUS EXPERIENCE: 
Worked for VODAFONE ESSAR SOUTH LTD as a Pilot Sales Representative, From April 2008 TO August 2009
Designation                      :      Pilot Sales Representative 
Head Quarters     
 :     
Adilabad (A.P)
Areas covered      
 :      
 Adilabad District’    (Part of)  (Khanapoor,Mamada,Soan,Dilwarpoor,Sarangapoor,Goodihathnoor,Utnoor,Thamsi, Thalamadugu,Bhela,Boath.)
I have been associated with the Prepaid Sales at Vodafone Essar South Ltd, as PILOT SALES REPRSENTIVE, As an PSR I handle Adilabad districts for prepaid sales with a team of 8 PSR,   I am handling the 6 AD’s (Associated distributor).I have to see that the distribution network is set properly in the territory in all parameters as per the organization requirements.
PREVIOUS EXPERIENCE 
Worked for Reliance Communication as Distributor Sales Representative, since Jan 2006 to April 2008
Designation                  :    
Distributor Sales Representative
Head Quarters     
 :     
Nizamabad (A.P)
Areas covered      
 :      
 Nizamabad District’ (Rural Towns)
Educational Qualifications:
> Completed S.S.C from Board of Secondary Education, 2005.
 > Completed Intermediate (+2) from Board of Intermediate Education, 2007.
> Completed Graduation From   Lilith Narayan Mithila University, 2010.
Technical Skills: 

Operating Systems:                      MS-Windows/Vista MS-Dos.
Packages                :                      PGDCA.
                            :                      MS-OFFICE.
Personal Profile: 

Date of Birth:          10/04/1989
Sex:                         Male
Marital Status:          Unmarried
Nationality:              Indian
Languages:               Telugu, Hindi. English,
Personal Assets:
>Good Communication Skills, Self-Motivated. 
> Good at interpersonal skills and can get along with fellow employees.
> Ability to work hard with strong determination even during nights.
> Can mould myself that suits the surroundings.
> Can handle people of different mentalities with patience and keep them in good humors.
> Resilience and sincerity.
ACHIEVEMENTS
· In Vodafone My Target Vs achievement is 110%  in 2008 April  to 2009 March  
·  And Improve the Gross activation From 250 To 1200 Acts for Month, And Planning New activities at  Respective Areas
· I am always Drive the system and process at Distributor Level and Market places
· Received the best visibility award from BM in Vodafone.
· Received the best Participation Award as a Team in Kam’s training from BM in Uninor.
· Received the best performance (UBCL) Uninor Blue Champion award from A.P C.E.O for the Year of 2010.
· Promoted (TSE) Executive to Senior Executive (TSM).
· Received the best performance (UBCL) Uninor Blue Champion award from A.P C.E.O for the Year of 2011.
· Received the best performance (UBCL) Uninor Blue Champion award from A.P C.E.O for the Year of 2012.
· Promoted Senior Executive to As Deputy Sales Manager (TSM) in March-2013.  
· Received The Super Star Award for the month of feb-14 from  Zonal Manager 
· Received The SuperStar Award for the month of Apar-14 from  Zonal Manager 
· Received The SuperStar Award for the month of Oct-14 from  Zonal Manager
Date: 13/03/2015

Place: Hyderabad (A.P)

